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Commission in New York Company Will Try and Sell $65,000,- 
ae ELBRIDGE G. SNOW, President 000 Worth of War Savings 
The Tourist Floater Insurance Confer- Stamps 
ence has adopted a new schedule of a os 
rates which is effective today and in- Equal Protection for ALL Policyholders. The annual meeting of the superin- 


tendents of the Metropolitan Life Insur- 
ance Company, gathering something 


cludes an increase. 
On territorial limits A, which covers 





within and between the United States, FIRE AND ALLIED BRANCHES OF INSURANCE. less than 1,000 men from all parts of 
including its possessions and Canada. Fire, Lightning, Automobile, Commissions, Explosion, the country, is always a noteworthy 
Bahama Islands, West Indies, Bermuda Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- event, not only because at this gather- 
Islands, United Kingdom of Great Brit- tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, ing the figures of the giant company are 
ain and Ireland, the rates are raised to Use and Occupancy, Windstorm. read for the first time, but there gen- 


% per cent. f amounts up to and erally passes in review an epitome of 
2% per cent. for amounts uy STRENGTH REPUTATION SERVICE the 

including $2,500, each additional $100 

to be charged for at the rate of 1% per 
a cent.: viz., on a policy of $5,000, the . ee “om —— broad fields of human endeavor; while 


premiums would be $100. | —— a ‘ ‘ : , : ] forecasts of the future are made by 


great happenings of the year, not 





only in life insurance but in other 














For territorial limits B. which covers many speakers. The men who attend 
world-wide, charge 50 per cent. addi- 


rs . are prominent in their communities 
tional premium over territorial limits No rth British Established 1809 oftentimes the leaders in some civie or 


A. viz: é icy of $5,00¢ ) B- i i p 4 
A, viz: on a policy of $5,000 the pre national function of importance: and 


mium would be $150. 
sa their applause of a patriotic or philan- 


- 
Another form effected by the Confer- d Me Cc tile : : 
ence was in the nature of a resolution an r an thropic sentiment means that thousands 


limiting the brokerage commission in of hands “back home” are clapping too. 
New York City to fifteen per cent. Entered United States | te For a time this year the Metropolitan 
The Form 1866 nsurance O. Life thought it might be advisable to 


The form which has been adopted and drop its Convention of superintendents 
which will become effective on April 1, jibe - —— as some other companies have acted in 
is as follows: relation to their field clubs: but then the 


In consideration of the stipulations s » P eiieadiai . 7 es 7 . 
SacBee 5 a ia aN Policyholders protected by the entire United States assets, government first drafted Fourth ‘Vice 
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standard time at place of issuance to and executed by the great industrial 
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19.... at noon against direct loss or the sale of the stamps was to be a suc- 
damage as hereinafter provided, to an cess the great army of life insurance 


amount not exceeding .............+++ T & |] agents of America must take an active 
dollars, to the following described prop- H E B ! FO U R had ion ¢ no Ghose m4 ta ween that 
erty while located as described herein, yj nace 16 Government its word that 


it would help all it could; that word 


| and not elsewhere. AGE—STRENGTH— SERVICE— OPPORTUNITY || must be made good. So if for no other 


(1) On personal effects as follows: reason it w 
; ; ~E as decided to hold the Con- 
Wearing apparel, bedding, linens, plate A COMBINATION WHICH MAKES A WIN. i} vention and not let its peli Pees 8 
and plated ware, printed books, and mu- NER FOR THE AGENCY FORCE OF THE ll ents go home until they understood the 
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| (Continued on page 14) |} least one $100 certificate. There are 

(Organized 1867) 
All previous records broken during 1917. Substan- 
tial increase in assets and paid for insurance. Net | 
gain in insurance in force during 1917, $21,764,- | 
972.88, or 72% of the amount paid for. 
MEN of CHARACTER can obtain further informa- | 
tion as to the Company and Opportunities by 
addressing: 

H. E. ALDRICH, Supt. of Agents 

| EQUITABLE BUILDING, DES MOINES, IA, 
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20,000,000 families in America, The Met- 
re~olitan fixed upon $65,000,000 as its 

t” in the W. S. S. campaign. The 
Eastern Underwriter predicts that these 
agents will sell over $75,900,000. 


Features of Convention 

The W. S. S. and the enthusiasm it 
evoked furnished the great patriotic fea- 
ture of the meetings, and the other 
features of human interest or of news 
interest as seen by the Editor of the 
Eastern Underwriter, who was _ privi- 
leged to attend the sessions, follow: 

1. The tremendous increase made in 
the Company's ordinary business. It’s 
nearly $82,000,000 more than the in- 
dustrial; and together they foot up toa 
total of $791,060,002. 

2. The Company has more outstand- 
ing insurance than any company in the 
world, and some time next month will 
have passed $4,000 000,000. 

3. The Metropolitan is rapidly gaining 
on the British Prudential in number of 
policies in force. The British Prudential 
has 20,000,000. The Metropolitan had 
18,262,933 on December 31, 1917. 

“4. The Company’s mortality record for 
the year was unexceptionally good. 

5. The Company has set $75,000,000 as 
the allotment for superintendents in 
group insurance for 1918. Rather, the 
agents themselves made the allotment. 

6. The nursing service has been ex- 
tended to group insurance in all except 
some plants in isolated sections. 

7. The upward trend of remuneration 
for agents, deputies and superintend- 
ents continues. For agents in 1917 it 
was $2.38 a week higher than 1916. 

8. The goal for an agent was fixed 
at six applications a week. 

9. A number of concessions were 
made to agents in their expense ac- 
counts, such as telephone, telegraph and 
messenger charges. 

10. Agents will not be charged with 
lapses on insurance after it has been 
in force five years. 

Prevention More Important than Com- 
pensation for Sickness 

One. of the most significant ‘points 
brought out at the meeting was the fact 
that a community health experiment in- 
augurated by the Metropolitan Life in 
a Massachusetts city had a great deal 
to do with the decision of the State of 
Massachusetts not to embark upon 
State health insurance. In other words, 
the legislature of that State is of the 
opinion that prevention of sickness is 
more important to society than compen- 
sation of sickness. The remarks of Dr. 
Lee K. Frankel, third vice-president of 
the Metropolitan Life, upon that sub- 
ject were of intense interest; and will 
be reviewed more at length in a subse- 
quent issue of The Eastern Underwriter. 

A commentary on the health insur- 
ance situation in several States will be 
found on page 17 of this paper. 

When the superintendents entered the 
great assembly hall on the eleventh 


floor on Friday morning they were we!- 
comed by the Metropolitan’s own band 
—one of the biggest in the city—which 
played patriotic and other popular num- 
bers. On the wall, draped beneath flags, 
were two immense frames, bearing the 
caption “Roll of Honor,” on which were 
inscribed the names of the representa- 
tives of the Company——nearly 800—who 
are in the service. Space is left by the 
side of each name for the writing of 
the complete record during the war. 


President Hegeman Could not Remain 
Away 


Although advised by his physician not 
to come, President Hegeman, who has 
seen the Company grow from its small 
beginnings to a position where it has 
more outstanding insurance than any 
other company in the world, was greeted 
with applause which lasted for five min- 
utes. Evidently his physician was 
wrong because the venerable president 
never spoke with more wit, incisiveness 
and grip on his audience. There were 
cheers as he briefly announced the won- 
derful record of the Company. Stop- 
ping a moment he coined a bit of life 
insurance nomenclature: 

“You have been called benefactors of 
the human race, teachers of thrift. 
friends of mankind,” he said. “In my 
opinion a good life insurance producer 
is an apostle, the definition of which is 
“One who executes an important mis- 
sion.’ The mission you have executed is 
to bring peace, comfort and happiness 
to humanity by building up the Metro- 
politan Life. Last year was the 5lst 
year of the Metropolitan’s existence. 
So this is the 51st chapter of the Acts 
of the Apostles.” 

In calling attention to the Metropoli- 
tan’s premium income he said it ex- 
ceeded that of any company in the 
world. The Company’s total income in 
1917 was $193,691,915, which was a gain 
over 1916 of $40,648,595. Its assets made 
a gain of $95,927,881 over 1916, and this 
despite the decline in railroad and other 
securities. Assets December 31, 1917, 
$704,025,515. 

The Company paid a death claim ev- 
ery 38 seconds of 1917, total claims paid 
being $58,792,940. In discussing the 
number of policies in force, 18,262,933, 
Mr. Hegeman said the total was more 
than that of all the other companies 
combined, with one exception. 


War Loan Subscriptions of $34,000,000 


Mr. Hegeman briefly touched the war 
activities of the Metropolitan. The Com- 
pany so far has subscribed to about $20,- 
000,000 in two war loans. It subscribed 
$14,000,000 in Canada, a total in all of 
$34,000,000. 

“And bear this in mind,” he said. 
“There are more subscriptions where 
these came from. This war has got to 
be won, and it has got to be won by 
the Allies. (Great applause.) This is 
the time for strong men to come to the 
for; and for mollycoddles and pacifists 
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to go to the rear where they belong.” 

Mr. Hegeman then paid a great trib- 
ute to “Little Canada,” and its share in 
war participation. 

Referring to the drafting by the 
United States Government of the serv- 
ices of Fourth Vice-President Kavanagh, 
in charge of the fieid organization of 
the W. S. S., Mr. Hegeman said: 

“This man is a Canadian, as clever 
as he is modest.” 

Pittsburgh L. & T. Re-Insurance 

Vice-President Haley Fiske analyzed 


the figures, following the opening ad- 
dress of the president. One thing that 
particularly pleased him was the re- 
vivals in the industrial department. In 
1917 586,000 policies were revived as 
against 432,000 in 1916. The record is 
phenomenal. 

In discussing the feat of writing 
$436,803,832 ordinary Mr. Fiske said that 
even deducting the re-insurance tran- 
sactions of the year, the Pittsburgh 
Life & Trust and the home office re- 
insurance, it was remarkable. 


(Continued on page 7) 











MUTUAL 


1845 








INCOME 
IND. scucde denis cccndacwnon $ 32,071,307.70 
Interest and Rents............ 10,130,857.61 
Proceeds of Income Insur- 
ance Policies left with Com- 
DEE Wives wandiniand ase ide sok 1,151,414.04 
| 
| 
| 
| 
RN eas $ 43,353,579.35 
ASSETS 


Cash on Hand and in Banks.$ 4,238,727.23 


Loans on Collateral........... 2,800,000.00 
Bonds, Book Value............. 58,898,322.99 
Real Estate Mortgages......... 106,345,221.05 
PS TID inc cerrcccesscveswes 2,859,938.81 
Loans on Policies............. 39,642,904.30 
Railroad Stock acquired in 
reorganization § .............06 17,250.00 
Interest due and accrued and 
 - _, Pe eens 7,179,356.45 
ME Sik«ccierupsicbuccesall $221,981,720.83 


Total Contingency Reserve Funds: 


Insurance Departments 


Issued and Revived in 1917................ 
In force December 31, 1917................. 
Increase in insurance in force during year 


of the State of New York. 


Home Office or to any agent. 


MARCUS L. WARD 
FRED’ K FRELINGHUYSEN 
J. WILLIAM CLARK 

JOHN O. H. PITNEY 

JOHN R. HARDIN 

PETER CAMPBBLL 





THE | 
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LIFE INSURANCE COMPANY 


OF NEWARK, 
FREDERICK FRELINGHUYSEN, President 


TRANSACTIONS OF 1917 


On basis of Assets Admitted and Market Values Fixed by State 


INSURANCE 


EN hasibcanwoesyieedas 16,094,671.11 
eRe eee $ 43,353,579.35 
LIABILITIES 
np $196,205,258.00 
Other Liabilities .............. 7,597,230.60 
Regular Dividends Payable in 
snaiied eremiebahieaGn Rares 6,951,753.36 
Contingency Reserve Funds: 
Suspended Mortality Fund, 
$6,569,710.00; Dividend Equal- 
ization Fund, $83,587.45; Se- 
curity Fluctuation and Real 
Estate Depreciation Fund, 
DEE bob dis pxccanuadeses 11,227,478.87 
WINE | -dncBsknnnteaecocsabeeee $221,981,720.83 
OO Re TEE $ 8,631,592.91 
ei pie i Rekcahtsaminsteebantcdnsdaedse 4,452,678.83 
ACCOUNT 
44,603 Policies, Insuring .$133,279,023.00 
366,747 - ss 920,274,435.00 
24,887 - « 83,031,661.00 


Paid to and Invested for Policyholders in 1917, in excess of Premiums 

Paid by Policyholders, $5,229,576.32. 

The expenses incurred in obtaining the new insurance of the year 
amounted to only 83.3 per cent., and the Total Insurance Expenses 
to only 60.8 per cent. of the amount allowed by the insurance law 


Net Rate of Interest Earned on Invested Assets (Par Values)1917, 4.68%. 
A full report of the year’s business will be mailed upon request to the 


DIRECTORS 





BENEFIT 


NEW JERSEY 1918 | 


DISBURSEMENTS 
RE $ 8,362,949.80 
IE «ci bcosuceo aariased 1,972,703.17 
ED snicthaicicenennddacens 138,017.03 
Surrendered Policies .......... 3,546,263.26 
EE, déviniis dkosancocesseas 6,674,506.36 


Total Paid Policyholders.$ 20,694,439.62 


Taxes, Fees and Licenses.... 828,018.77 
Commissions and Agency Ex- 

MEE si dn miradaa wotasbndasanes 3,610,286.92 
Office Expenses, including 

EEN ceaDeenadwoscovesense 661,845.91 
All Other Expenses....... — 714,804.32 
Red Cross and Y. M. C. A. 

 £ >) aes 25,000.00 
Reduction in Book Value of 

IE viendee toscamssensues 77,578.71 
Profit and Loss (Net)........ 10,083.49 
Income Taxes Withheld at 

MEE: wixeeiusdiessesenceresienns 1,094.37 
Paid Under Income Insur- 

PG: TION esc vcevceesence 635,756.13 


Excess of Income over Dis- 
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Why Line Must Be 


Drawn on U. S. Loans 


FISKE ON COMPANY ASSETS 
Says Great Companies Must Keep Part 
of Their Funds for Upbuilding 
Nation 


One of the most interesting talks 
made at the convention of superintend- 
ents of the Metropolitan Life in New 
York last week was Haley Fiske’s an- 
swer to a question (put by himself), 
“Why do the great life insurance com- 
panies call their agents to assist the 
Government in selling W. S. stamps, or 
in buying part of the Liberty Loans? 
Why do the companies themselves, with 
their millions and in some cases hun- 
dreds of millions of assets, not use these 
assets to buy the bonds and the stamps?” 

Mr. Fiske Answers Questions 

Here is Mr. Fiske’s answer: 

“The Metropolitan Life Insurance 
Company has $704,025,515 of assets. 
Why doesn’t it sell a large part of these 
assets and with the money realized in- 
vest in Liberty Loans? Now, we have 
invested millions in Liberty Loans, but 
did you ever stop to think what would 
happen if we invested a large part of 
our assets in this way? Do you know 
that if this Company and other large 
companies invested so heavily that it 
would bring hundreds of thousands of 
people on the verge of starvation? 


How Assets Are Divided 

“About 40 per cent. of our assets are 
cn bonds and mortgages. Bond and mort- 
gages means building houses in which 
people may live; building plants and 
cther structures in which people may 
work. It means helping people to make 
a living. The city of Akron, Ohio, be- 
came tremendously prosperous after the 
war began, and its population began to 
show a tremendous increase. There was 
nc place to house all the thousands who 
came there seeking a livelihood. A 
tent city sprang up; and you know what 
that means in these days of blizzards. 
Some of our assets went to Akron so 
that these workmen and their families 
could live in a house with walls and 
not under canvas. 


Railroad Securities 

“Thirty per cent. of our assets are in 
railroad securities. Gentlemen, if you 
read the newspapers you will see the 
troubles they are having. Are we to 
sell our railroad bonds now and put 
that money in Liberty loans? The result 
would be a panic on Wall Street im- 
mediately. Anyway, it would not be 
possible because there is no money to 
buy these bonds if we did try to un- 
load them all. And do you know what 
would happen to the railroads them- 


selves? Our money enables them to buy 
rails, to buy cars, to buy equipment 


Civilization would stop if all these 
bonds were dumped on to the market. 


Helping the City and Country 

“Seven or eight per cent. of our as- 
sets are on county and municipal bonds. 
That means new water mains, hydrants, 
hose, and all municipal equipment. li 
means more schools and better schools. 
It means keeping up the public insti- 
tutions of all kinds. Shall we stop lend- 
ing money for that purpose; shall we 
stop the spread of education? 

“So you see we are limited in our 
subscriptions. We expect to subscribe 
for the next Liberty Loan and make a 
liberal subscription, but it must come 
out of our savings. Under no circum- 
stances will we demoralize the market. 

“Just as we invest our own savings 
we expect the workingman to do the 
same, and that is the argument to make 
to them. When you induce the work 
ingman to invest in a war savings 
stamp you are helping him and you are 
helping the Government, because he is 
learning the value of thrift, he makes 
good interest on his money, and he has 
the satisfaction of knowing that when 
his country called he responded. 

What Home Office Clerks Did 

“In this very building I talked to 
4,500 clerks last week, and preached to 
them the importance of buying W. §S. 
stamps. They left the room. After a 
time their report was made. And how 
many subscribers do you think resulted? 
There were 4,603—more than the num 
ber of persons in the room. Undoubt- 
edly they went and spread the tidings 
to porters and other building employes 


and the grand total resulted. Now, 
that is the proper spirit.” 
TO CO-OPERATE WITH UNCLE SAM 


Five representatives of Wisconsin in 
surance men have been appointed by 
the Life Convention of Wisconsin to 
co-operate with the War Risk Bureau 
in soliciting soldiers to take out the na 
tional policies. These men are M. J. 
Cleary, State insurance commissioner; 
George A. Boissard, president of the 
Guardian Life of Madison; Rupert F. 
Fry, president of the Old Line Life, of 
Milwaukee; William A. Fricke, presi 
dent of the Great Northern Life, Wau 
sau; H. J. Frey, of the Wisconsin Life, 
Madison, and James ©. Foute, of the 
Wisconsin National Life, Oshkosh. 

It is expected they will be assigned 
to Camp Grant or Camp Custer, where 
Wisconsin men are in training. Wis 
consin insurance companies not only en 
dorsed the federal plan at a recent con 
vention, but tendered the services of 
some of their leading men in the busi 
ness, being the first State in the Union 
to make such a tender. 


NO REBATE FOR EMPLOYE 
A bill has been introduced in the Leg- 
islature by Senator Graves of Buffalo 
amends Section 65 of the insurance 
law by prohibiting any employe of the 
insured receiving any rebate from pre- 
mium specified in the policy. Com- 
missions may be paid to “a license” 

broker negotiating for insurance. 


Kavanagh’s Group 
Insurance Talk 


SEES GREAT POSSIBILITIES 


Great Problem of Manufacturers Is to 
Keep Labor Nowadays After 
Getting It 
James E. Kavanagh, fourth vice-pres- 
ident of the Metropolitan Life, is keep- 
ing in touch with his work as head of 
the group department of the Metropol- 
itan Life, as well as managing the field 
campaign for the war savings stamps. 
They are both what might be called 
n.an’s sized jobs, but he is an extraord- 
inary man, who is making good in both 

capacities. 

At the annual meeting of the super 
intendents of the Metropolitan last week 
he made two talks—in one explaining 
how the field is being organized for the 
stamps; in the other outlining the pro 
gress of the group department. 

Nothing Could Surprise Kavanagh 

Mr. Kavanagh said that the Metro 
politan has just got started in group. 
Its activities in this direction have been 
largely of the laboratory stage; an ex 
periment; the business under analysis 


and review. About $10,000,000 was 
written last year despite this; 61 pol 
icies. Now, the Company has decided 


that it has had the experience and there 
will be great activity in the group de 
partment, and a goal of $65,000,000 has 
been set. Mr. Kavanagh, who thinks 
big, said: “Well, that’s our allotment; 
but I wouldn’t be surprised if you wrote 
$500,000,000.’ 

Mr. Kavanagh said constant changes 
had been made in the policy in simpli- 
fication and attractiveness; he now felt 
sure that there wasn’t anything better 
on the market. The Company has done 
away with the application blanks, be- 
cause it takes a lot of time to make 
them out and there are several othe 
objectionable features about them from 
the agent’s standpoint. He told of one 
case in an Alabama cotton mill town, 
illustrating the time it took to have 
these applications filled out. It was 
necessary to use a church to get all 
the people into one auditorium for the 
purpose. The new plan is for the em- 
ployer to give the agent a list of his 
nen and women employes. This list 
is forwarded to the Company which 
does the rest. 

Beautifully Bound Policy 

The new policy has the appearance of 
an intermediate policy; the certificates 
are placed in a beautiful morocco cover 
hinder, on the cover of which the name 
of the insured is printed in gold letters, 
so when the employer gets this docu 
ment it is something to be proud of. 

The name of the Metropolitan appears 
on each certificate, but in very modest 
type. The big type is used for the em 
ployer. It’s his gift to the employes; 
and his name is featured. The certifi- 
cate for the employe, showing he’s in- 


sured, is simple, and can be understood 
easily without consulting legal advice. 
Mr. Kavanagh said facetiously that in 
case of a large group, say 2,000, the pol 
icy is so heavy that it needs an express 
wagon to carry it, but that’s one of the 
things about group insurance that can’t 
be avoided, as there must be individual 
certificates. 

The Metropolitan has not published 
much literature yet about group, but 
there are several folders on the subject 
which have been printed by the Com- 
pany, and Mr. Kavanagh advised the 
superintendents to obtain a supply and 
see that their agents read them. 

In discussing rates Mr. Kavanagh ad 
vised superintendents to sell this insur- 
ance by some other arguments. The 
price is not the thing to be emphasized. 
You can’t and shouldn't sell group insur- 
ance as you would cut-price drugs or 
bargain counter remnants. It is a big 
contribution to one of the most per- 
plexing subjects of the day: the rela- 
tion between capital and labor, and the 
argument for its sale should be lofty 
and noble. 

The rates, by the 
to 1% per cent. 

Somebody asked Mr. Kavanagh if this 
meant 1% per cent. of the policy or the 
wages. The answer is 1 to 1% per cent. 
of the amount of the insurance pur- 
chased. 

While the Metropolitan's own group 
insurance is for the payroll that is not 
true of the majority of the cases. Most 
of the new policies are for a definite 
amount for the employes: say, $500 or 
$700. 
Small 


way, are from 1 


Dividends Already Declared on 
Old Policies 

The Metropolitan groups run from $50 
(the commissioners’ minimum limit) up 
to $3,000. The minimum amount will 
be $500 per certificate. The policy is 
participating. Small dividends have 
been declared on some old policies, but 
Mr. Kavanagh warned the superintend- 
ents that it was poor judgment to try 
and sell group with any dividend argu- 
ment, 
Stabilizes Labor 


In discussing approach he said that 
the best way to impress the employer 
is to make him understand the fact that 
group's great value is to stabilize labor 
There never was a time when labor 
was so scarce, good workmen so diffi- 
cult to get and to keep as right now. 
He told a number of stories to illus- 
trate this, the most interesting being 
about his visit to a great Pennsylvania 
steel plant in a small town crowded 
with people. 

At one end of the plant there was a 
crowd of mem seeking employment; at 
the other end, was just as large a crowd 
leaving the plant for good. To keep 
labor nowadays they must be well treat 
ed; must feel that the employer has 
their interests at heart. Mere payment 
of great wages will not suffice. The 
wise employer will leave no stone un- 
turned to keep his employes satisfied. 





MAS THE 


" STRENGTH OF |’ 
GIBRALTAR | | 











Prudential Group Policies Sell | 


Because of absolute protection, low premiums, annual dividends, grace | 

termination refunds, incontestability | 
clause, special certificates for employees, privilege of naming bene- 
ficiary, good commissions, and the Company’s great experience in deal- 


period, disability 


provisions, 


ing with millions of workers in forly years. 


FORREST F. DRYDEN, President 


Send for Particulars of Policy 
THE PRUDENTIAL INSURANCE CO. OF AMERICA 


Incorporated Under the Laws of the State of New Jersey 
Home Office: 


NEWARK, N. J. 
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Mutual Crosses 
$200,000,000 Mark 


GAIN MAD E “0 F $25,942,790 
Company Cloesee its Havana Office, 
Last Foreign Agency—Entering 
Seventy-sixth Year 


By crossing the two hundred million 
mark in new business paid for, and by 
increasing its benefits to policyholders 
to a total in the twelve months of over 
seventy millions, the Mutual Life of 
New York in 1917 far excelled the great 
figures it attained in the preceding 
year—one of the most notable in its 
history. 

Including dividend additions, the field 
forces of the Company paid for $201,- 
320,720 in new insurance, as compared 
with $175,377,932 in 1916—a gain of 
$25,942,790. Including revivals and in- 
cleases in existing policies the grand 
total reached $209,054,920. As of De- 
cember 31, the total insurance in force 
was $1,687,797,276—an increase over 
1916 of $85,614,250. 

Closes Last Foreign Agency 

The distinguishing feature of this 
new business was the fact that over 
99.5 per cent. was produced in the 
United States and Canada, and by ap- 
preximately the same number of agents 
as were under contract in 1915. In De- 
cember, the Company closed its last 
foreign agency—located at Havana 
and henceforth will devote its entire at- 
tention in new business to the North 
American continent. 

The $70,029,164.50 paid to policyhold- 
ers during 1916 exceeds the amount 
directly received from them by $5,277, 
453.78; establishes a new high record 
for a single year and brings to one 
billion, four hundred million dollars the 
total amount paid to policyholders in 
the seventy-five years that the Com- 
pany has been doing business. The 
death claims during 1917 totalled $25,- 
398,739.10, and the dividends $19,483,- 
729.43. Not only was the total mortal- 
ity less than that of 1916, but there 
was also a greater saving on first year 
mortality. 

First year premiums totalled $7,925,- 
928.62, a gain over 1916 of $1,409,950.39. 
Renewal premiums were $51,977,240.55, 
an increase of $1,491,594.24. The total 
premium income from all sources was 
$64,751,710.72, a gain of $2,845,625.89. 
The Company's total income of $96, 
461,069.70 represents a gain of $4,021,- 
594.56 over 1916. 

Disbursements Reach $84,427,774 

Disbursements reached $84,427,774.74, 
leaving an excess of total income over 
disbursements of $12,033,294.96 as com- 
pared with $9,591,471.93 the preceding 
year. The admitted assets went to 
$633,999,569.37, an increase of $9,469,- 
525.20, and $1,857,257.31 was added to 
the contingency reserve, thereby bring- 
ing it to $17,609,997.08. 

Of the companies devoting them- 
selves exclusively to the writing of 
what is known as standard insurance, 
ncne writes a greater amount of new 
business annually or has a larger vol- 
ume of insurance in force on its books 
than the Mutual Life of New York. 
Having attained its 75th birthday on 
February 1, 1918, the “Oldest Company 
in America” enters the last lap on the 
way to the century mark more capable 
than ever before of rendering to pol- 
icyholders that maximum service which 
is consistent with safety and for which 
the Company has ever enjoyed an en- 
viable reputation with the public. 








LICENSED IN WISCONSIN 

License to do life and casualty busi- 
ness in Wisconsin has been granted the 
Maryland Assurance Company by the 
State Insurance Commissioner M. J. 
Cleary. The company has $400,000 cap- 
ital, assets totalling $799,246.56, and a 
surplus of $298,246.56. 


LONG WITH SHIRLEY AGENCY 

Milton R. Long, formerly one of the 
leading producers of the Edward A. 
Woods Company, of the Equitable Life 
has recently removed from Harrisburg, 
Pa., to Pittsburgh, Pa., where he is asso 
ciated with the Connecticut General Life 
Insurance Company of Hartford. John 
T. Shirley is manager. 


GEORGE H. PARKER DEAD 

George H. Parker, general agent o7 
the Connecticut Mutual Life Insurance 
Company of Hartford, in Brooklyn for 
a number of years, recently died, leav- 
ing a widow and three sons. His death 
was sudden and caused by an abscess 
which broke internally, as the result of 
trouble with one of his teeth. He was 
a prominent life insurance man _ in 
Brooklyn for years; and an able one. 
News of his death was received with 
great regret. 








CAPITAL IMPAIRED 
The capital of the Farmers Life of 
Denver has been found to be impaired 
following examination by several State 
dcpartments. 
twins 


“A rebate and a lapse are 


born a year apart.” 








THE TRAVELERS 


INSURANCE oy INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 


WRITE THE GREATEST VOLUME OF 
GUARANTEED LOW COST LIFE INSURANCE 
AND 
CASUALTY INSURANCE 


THE OPPORTUNITY TO SUPPLY THESE INSURANCE 
NEEDS GUARANTEES AGENTS THE BROADEST 
FIELD AND THE LARGEST INCOME. 








- The Pacific Mutual Life Insurance Company 








OF CALIFORNIA 








Real Estate Owned........... 
Including Home Office Building 
Interest Due and Accrued..... 


Life Department. 
Accident cesonel 
ment . 
Reserve deareed in 


Premiums 
Net Amount, 
Liabilities 

Ee eee ee 


Including $1,329,563.27 of Deposits 
drawing Interest 


TOTAL ADMITTED ASSETS. . 


Death Rate 
Actual to 
Expected, 
60.29% 


HOME OFFICE 





RESULTS FOR 1917—FIFTIETH YEAR 


| New Life Insurance Issued (Paid-for Basis).....................000. $ 27,568,513.00 
| Total Life Insurance in Force, December 31, 1917.............. 185,958,459.00 
| ee ND, cos cases sens eceusas desedeecues 14,044,841.00 
| C0 Se RN ce eh a eral gay aetetie me Die Vian Bie ne 11,192,849.82 
NT once cece ck cwswenseseseseeudbes 789,658.53 
| nn... ces acasenneeeuteiesbevsedes 4,527,607.02 
Grand Total Paid Policyholders since Organization eG pre ee 53,222,730.26 
Surplus, Assigned and Unassigned (Exclusive of Capital)............. 4,270,128.37 
| Gain in Surplus (Assigned and Unassizred) ................... 338,103.87 
| EL, A nn yee rae ea 3,341,586.66 
a a Dado sl dake ain sale Sine 2,791,816.94 
Premium Income, Accident Department.......................000055 2,082,031.80 
| BALANCE SHEET, DECEMBER 31, 1917 
: ASSETS LIABILITIES 
Loans on Reol Estate......... $22,900,649.66 Reserves on Policics.......... $35,344,552.09 
5 praise va : ae vty " ce eae on Claims in Process of Adjustment 494,861.99 
ee a euntera:. . , ; ’ Premiums and Interest Paid j 
Sanne Oh PN. es FTO SONOS SUE oko ncance ccs, - 224,079.66 
: as” Reserve held by the Reserved for Taxes Payable 1918 220,500.00 
Bonds Owned .........----. 4,395,639.12 All Other Liabilities.......... 514,661.17 


Outstanding and Deferred... ... 


1,813,100.73 Including $137,811.97 Reinsurance 


Fund and 08,477.« or Agents’ 
670,029.04 ( Ransinicar te Menke it Sean 
665,021.34 ” ie; Made Ea aoe, 
Total Liabilities ..... 36,798,654.91 
381,582.17 5 a ore 1,000,000.00 
Surplus Set Aside for Future Div- 
1,550,990.77 idends to Policyholders. . .. 3,151,786.69 
Surplus Unassigned .......... 1,118,341.68 
$42,068,783.28 SE nase eck $42,068,783.28 


Average Rate of 
Interest Earned 


on Invested 


Funds, 6.30% 


LOS ANGELES, CAL. 
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L. A. Cerf Finally 
Passes J. I. D. Bristol 


INTERESTING RACE FOR HONORS 





What New York General Agents Did— 
Rhodes and Cerf Discuss 
Salesmanship 
L. A. Cerf, general agent of the Mu- 
tual Benefit in New York City, talking 
on Monday night at the agency’s annual 
banquet, declared that he had achieved 
one of his greatest ambitions by bz2at- 
ing out John I. D. Bristol, general agent 
oi the Northwestern Mutual Life in this 
city, and for years the leading general 

agent. 

In 1917 the Cerf agency paid for $13,- 
937,157. The Bristol agency paid for 
$12,900,000. 

What New York General Agents Did 

The Eastern Underwriter got in touch 
with a number of the leading general 
agents in the city and asked for their 
1917 figures. They are given herewith 
on the authority of the general agents 
themselves: 

Ives & Myrick, Mutual Life, $15,100,- 
000. 

Mowry & Patterson, Aetna Life, $11,- 
012,000. 


Charles B. Knight, Union Central, 
$10,200,000. 
Charles Kederick, Grand Street 


branch, New York Life, $8,500,000. 


Robert J. Mix, Prudential, about $7,- 
000,000. 
Charles J. Edwards, Equitable Life, 


$6,500,000. 
Perez F. Huff, Travelers, $6,000,000. 
Mellor & Allen, $5,000,000. 
'—E. E. Rhodes’ View of Formulas 
Another very interesting feature ol! 
the Cerf dinner was a Spirited reply 
made by Mr. Cerf to some observations 
of Vice-President Rhodes on salesman- 


ship formulas. Mr. Rhodes said in 
part: 

Salesmanship is not my realm, but as an 
fiicer of a life insurance company and as a 
student of the business I have often been in 
terested in reading carefully prepared formulas 


which are aimed to make people of every class 
see the value of insurance and induce them 
to sign the application. As I understand it, 
the authors of these formulas devote a great 
deal of time and go to a considerable trouble 
in mapping out scientific ways of approaching 
men in order to open up the question of 
insurance, 

Now, speaking for a man of my type of 
mind I doubt if I could be convinced by any 
stereotyped speech that I should buy insurance 
I think sometimes that if life insurance be 
preached and solicited exclusively by rule 
ard rote those engaged in such practice aré 
on dangerous ground, Some formulas are ex 
cellent in their way, but if followed too 


closely—I wonder if it will not make an 
agent, really lose the spirit of his work. 

I want insurance for the very reason that 
very man needs insurance; every man must 


be shown his need of insurance, but not always 
ian the same way. It has been said that the 
greatest riddle in the world is the human 
face; that no two of them are alike. It is the 
same with men; no two of them are alike, 
which means that no two of them can be ap° 
proached the same way. Some of us will fall 
in with an idea without any hesitation, while 
there are others, who, when approached with 
4 proposition involving salesmanship, immed 
iately adopt a natural mental attitude of look- 
ing for the flaw in the proposition, for the 
error; in short, will pick it to pieces. Not 
only will their attitude be unsympathetic, but 
even antagonistic, sure that it is wrong until 
convinced that it is right. 

Such men are Mr. Papps, our actuary, and 
myself. If we were laymen, and we repre 
sent types of men not uncommon in_ this 
country—I do not think we could be persuaded 
to buy life insurance merely because some 
other men have done so; or be persuaded by a 
stock argument which has been used system 
atically in persuading other men. This 
not mean that a formula of salesmanship is 
not all right for some people, but with a pair 
of crabbed, cross-grained, pig-headed men, such 
as are Papps and myself, you have to meet us 
on our own ground or not at all 


Cerf’s Come-Back 
When it came Mr. Cerf’s turn to 
speak he paid a warm tribute to the 
abilities of the vice-president and to 
the actuary, but said he refused to 


does 


take them at their own estimate as 
prospects. 
“Mr. Rhodes may think that Mr. 


Papps is the eat-’em-alive kind of man 
who cries roughly for a pound of raw 
bec? and a bucket of blood, but per- 
sonally I think that both of these gen- 
tlemen are mighty fine fellows. I have 
seen them at their homes and if 1 
were a soliciting agent I wouldn’t like 
anything better than to beard Mr. 
Rhodes or Mr. Papps in their dens and 
sell them life insurance; and, just be 
tween us, I think that arguments which 
have swung thousands of men would 
swing them, too. 

“Anyway, the National Cash Regis- 
ter Co., the American Tobacco Co., and 
other great sales organizations, have 
satisfied themselves that there are 
scientific, systematic ways in which to 
sell, by formula, if you please; and our 
results corroborate their work.”’ 


International 

Another feature of the Cerf dinner 
was the discussion by many of the 
speakers of the international situation, 
with particular relation to capital and 
labor following the war. A. A. Drew, 
superintendent of agents, struck a new 
and interesting note when he gave it 
as his opinion that if there were a 
more equal distribution of wealth after 
the war it would be advantageous to 
the life agent, because there would bo 
more people of larger means to can 
vass. He called attention to the fact 
that at the present time about 98 per 
cont. of the people of this country have 
an income of less than $3,000 a year. 

An inspiring talk made by Assistant 
Superintendent of Agents Winton will 
be further discussed in a later edition 
of The Eastern Underwriter, as will a 
valuable paper of George Crogan, 0° 
the mathematical department. 

The Cerf Agency paid for $3,900,000 
in 1905, $8,423,100 in 1911, $12,202,187 
in 1916. 


Sociology 





THE AVERAGE EARNINGS OF THE AGENTS 
OF THE 


Standard Life Insurance Company 
OF PITTSBURGH .. «. 
are higher this year than ever before. 


attractive Accident and Health Policies 
have helped them to make more money. 


Write for a LIFE, ACCIDENT AND HEALTH Contract to 
FRANK A. 


Vice-President and Di:ector of Agencies 


Our 


WESLEY 








Mississippi River. 





We want a GOOD PERSONAL PRODUCER and organizer 
for DESIRABLE TERRITORY in several states west of the 
EXCELLENT CONTRACT. 


Northwestern National Life Insurance Company 
MINNEAPOLIS, MINNESOTA, 

is a LEADING LOW NET COST, annual dividend, MUTUAL, 

OLD LINE company. Record for 1916— increase in insurance 

in force, 20%; in paid-for business, 51%; in assets, 15%; in 

amount apportioned for 1917 dividends, 71%. 








Extensive Life 
Insurance Fraud 


S. J. ROSENBLUM PRICKS BUBBLE 


Old Man Insured for $14,000 in Phila- 
delphia Life and New Jersey 
Life 
Indictments were returned Wednes 
New York against Israel and 
Weinberger of Bayonne, N. J., 
Morris J. Harmelin, of New York, 
on charges of conspiracy to defraud 
life The 
panies Philadelph'a 
Life and the New Jersey Life and the 


cay in 
David 
and 


insurance companies. com 


involved are the 


amount is $14,000. 

The alleged frauds were unearthed 
through an attempt to bribe 8. J. 
Rosenblum, an insurance attorney of 80 
Maiden Lane, New York. The two 
Weinbergers are in business in Bay 
onne, and Harmelin is an insurance 
broker at 500 Broadway, Manhattan. 

According to Assistant Attorney Ban 
ton the two Weinbergers insured the 
life of one of their uncles, Ignatz Wein 
berger of Manhattan for $10,000 in the 
Fhiladelphia Life and $4,000 in the New 


Jersey Life, giving his age as 57 where- 


as it was 67. 

The insured died January 5, after 
two hours’ illness. He was buried the 
next day. As it became difficult to 


of At- 
and he 


collect on the policies the aid 
terney Rosenblum was sought 
obtained much of the evidence which 
resulted in the arrest of the alleged 
plotters. He led them on and, appar- 
ently, agreed to take $800 for helping 
them have the claims passed. Mean- 
while he notified the district attorney, 
who sent a stenographer to Mr. Rosen- 
blum’s office to pose as his secretary. 
She obtained other important evidence. 
The Weinbergers presented notes, for 
$14,000, said to have been signed by the 
insured, to establish their insurable in- 
terest in his life. Their genuineness is 
questioned. In order to obtain certain 
other desired evidence Mr. Rosenblum 
had a form printed, purporting to be 
one in general use by insurance com- 
panies to establish insurance interest. 
This was executed by the interested 
parties. The money was passed to Mr. 
Rosenblum at the Broadway Central 
Hotel, where the arrests were made as 
pre-arranged. 


twice the 
half the 


“The 
food he 
insurance. 


eats 
carries 


average 
needs 


” 


man 
and 











American Central Life 


Insurance Company 


INDIANAPOLIS, INDIANA 


Established 1899 i] 


All agency contracts direct with the company 








Address: 


HERBERT M. WOOLLEN, President 


| WORTH KNOWING 


Suppose that ycu are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,00c under the Company's Triple 
Indemnity Plan, what does your Policy guarantee to dof 

ANSWER: 
FIRST, it guarantees that in case of death from any cause, $5,000, 'me face of the 


I Policy, will be paid. 

face of the Policy, will be paid. 

TIMES the face of the Policy, will be paid. 
BUT THIS IS NOT ALL. 


to exceed 52 weeks, after which the weekly 
WEEK throughout the period 


North Carolina, South Carolina, Tennessee 
Kansas, Missouri. An opportunity for Lif 








Home Office, United Life Building 


SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE 


The Accident Disability Endorsement FURTHER guar- 
antees that in case of total disability as a result of accidental injury, the Company 
will pay direct to YOU at the rate of $50 PER WEEK during such disability, but nor 


of disability. 
should any man be satisfied with a policy that would do less? 
Agents wanted in Maine, New Hampshire, 


e Insurance Salesmen of ability. 


United Life and Accident Insurance Co. 








indemnity will be at the rate of $29 PER 
Can insurance do MORE? And why 
The cost is low. 
Vermont. Connecticut, Pennsylvania, 
Delaware, Maryland, Mississippi, 


Georgia, 
Address: 


Concord, New Hampshire 
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Travelers Announces 
Changes in Contracts 


LIBERAL DISABILITY FEATURES 


Lower Rates, Where Disability Pro- 
vision is Excluded—Drop Some 
Term Policies 


The new life insurance program, out- 
lined in a general way in the following 
paragraphs, will go into effect February 
1, 1918. 

The new contracts with a 
ceptions hereinafter noted will be writ- 
ten in three different forms, as follows: 


few ex- 


Settlement in Event of Permanent 
Total Disability No. 1: 
(a). With a very broad disability 


known as disability 
provision No. 1, which in the event of 
permanent total disability prior to age 
60 will waive the payment of any pre- 
falling “due during such dis- 
ability. Premiums so waived will not 
be deducted in any settlement of the 
The insured wil receive each 
month, so long as he shall live and 
suffer such disability, an income equal 
to $10 for each $1,000 of insurance, 
this income to be in addition to all 
other benefits, payable at either death 
or maturity, under the contract. 

In event of permanent total disability 
after the insured shall have attained 
the age of 60 the Company will allow 
all premiums falling due during such 
disability to accumulate without inter- 
est as an indebtedness on the contract, 
in which event the surrender values of 
the contract will increase in the same 
manner as if the premiums were being 
paid by the insured. 

This disability. provision will be in- 
cluded only in new contracts not in 
excess of $25,000 of insurance and will 
not be included in term contracts. 
Settlement in Event of Permanent’ To- 


tal Disability No. 2: 


4b). With a disability provision, to 
be known as No. 2 which will provide 
that in the event of permanent total 
disability prior to age 60 the Company 
will mature the contract and in full 
settlement thereof will pay to the in- 
sured, so long as he Shall live and suf- 
fer such disability, an amount equal to 
$68 for each $1,000 of insurance. If 
the insured shall not live to receive 
the instalments for twenty years the 
Company will continue the payment of 
such instalments to the beneficiary un- 
til instalments for twenty years in all 
Shall have been paid. 

In event of permanent total disability 
after the insured shall have attained 
the age of 60 the premiums will accu- 
late and the values increase in the 
same manner as provided under provi- 
sion No. 1. 

This disability provision may be in- 
cluded in contracts issued up to the 


coverage, to be 


miums 


contract, 


Company’s limits and may be included 
in term contracts. ‘ 
Contracts With No Permanent Total 
Disability Provision: 

(c). With no disability provision. 

Note—The disability provision in the 
insurance to age 665 with life income 
(insurance annuity-65) and insurance 
to age 65 with deferred life income 
(formerly known as Pension Insurance 
ecntract) will be effective to age 65. 

New Rate Book 

The new rate book will, as regards 
rates contained therein, supersede all 
previous manuals and rate books but 
for the present the life manual of Jan- 
uary 1, 1916, will be used for surrender 
values with a few exceptions. At an 
early date the Company wil issue a 
new life manual which will consolidate 
rates and values so that the inconven- 
ience of using two books will be of but 


skort duration. The rate book will 
then be continued for the use of 
brokers. 


Changes in Rates 

A considerable reduction in the Com- 
pany’s present rates has been made 
where the disability provision is ex- 
cluded. Even with the liberalized dis- 
ability provision No. 2 the rates will be 
found generally lower than at present, 
especially at the younger ages, although 
an increase will be noted on certain 
rates at the higher ages. With the 
new disability provision No. 1 the to- 
tal rates, including the charge for the 
disability provision, will generally show 
ar. increase but compare favorably with 
those charged by other companies for 
broad coverage of a similar nature. 

It is not possible in this short an- 
nouncement to give all details of the 
new program but the changes are ex- 
plained in the introduction of the rate 
book, to which attention is called. 

New Life Application 

The new program will necessitate a 
new life application, new illustration 
blanks and changes in most of the 
Company's canvassing literature. 

Term Contracts 

The new five year renewable term 
contract makes it unnecesary to con- 
tinue the ten year renewable term and 
the five year convertible term. ‘The 
ten year non-renewable term contract 
will be continued. 

Twenty Payment to Age 80 With Cash 
Settlement 

A twenty payment contract on the 
insurance to age 80 with cash settle- 
ment plan will be written. 

1917 WRITINGS 

The Michigan Mutual paid for a to- 
tal of $9,147,885, and has in force $60,- 
129,374; admitted assets, December 31, 
1917, are $13,194,661. 

The Commonwealth 
issued $7,308,930, 
31, 1917, $1,005,712. 


Life, of Omaha, 
assets, December 





thinking in larger figures 
today than ever before, and will in- 
crease their protection. Get a clear 
vision of the new condition and see to 
how many of your clients you can sell 


another policy. 


Men are 





Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 
By the State of Texas, June 28, 1915 

**It is noteworthy that this Company was organized without any promotion expenses. "” 

**I beg to report further that I find the Company in excellent financial condition.” 


“The volume of its business has steadily increased, its surplus is 
its funds are being carefully conserved under expert supervision."’ 


Home Office, DALLAS, TEXAS 


growing rapidly ana 








dividend record has good 





A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
n opening at PHILADELPHIA, covering Eastern Penn- 
sylvania. Address, stating qualifications: 


PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 


LARGE WRITERS 





More Than 850 New York Life Men 
Topped $100,000 in 1917 

In 1917 more than 850 representatives 
of the New York Life paid for over 
$100,000, amounting to more than $163,- 
000,000 altogether. Over 360 represen- 
tatives in 1917 each paid for between 
$75,000 and $100,000 insurance. 

Only 100 representatives did this in 
1907. 

Over 530 representatives in 1917 each 
paid for between $50,000 and $75,000 
insurance. 

Only 250 representatives did this ten 
years ago. 

Over 730 representatives in 1917 each 
paid for between $25,000 and $50,000 in- 
surance. 

Only about 400 did this in 1907. 

Over 1,150 new-comers with the Com- 
pany in 1917 paid for over 31% million 
in the aggregate. 

700 new-comers paid 
millions ten years ago. 


for about 5 


UTICA APPOINTMENT 
W. S. Thomas, who for many years 
was connected here with H. H. Cooper 
& Co., has been appointed representa- 
tive for Utica of the Provident Life & 
Trust. 


Many agents are carrying thrift cards. 














BIG WRITERS 
READ 


THE EASTERN UNDERWRITER 
Each Week for New Ideas 


DO YOU? 


Subscription $3 a Year | 


























Build Your Own Business 


under our direct general agency contract 


Our Policies provide for : 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 

See the new low Rates 

JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 
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The 


$7,832,827. 
paid the policyholders 


or premium refund. 


821,462. 


For Agency apply to 


Supt. of Agts. 





1 HOME LIFE 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
The Company 


1916 $3,536,233, of which 
$628,406 was in dividends 
Its in- 
surance reserve fund was 

increased by $1,300,000 and 
i the Assets are now $32- 


GEORGE W. MURRAY, 


256 Broadway, New York, N. Y. 


in 




















Assets 
Liabilities 


Surplus 


NATIONAL LIFE INSURANCE COMPANY | 


(MUTUAL) . 
MONTPELIER, VERMONT 
67th Year . 
FRED A. HOWLAND, President 


On paid-for insurance basis and with bonds valued at par only (market 
value $409,882 above par) the 67th report shows: 
RE LTS EE 


«see» 62,268,494.36 
..++ $ 4,157,546.46 





INSURANCE IN FORCE ............$212,037,400.00 
A good company for the policyholder and the agent 
EDWARD D. FIELD, Superintendent of Agencies. 
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For SEVENTY-THREE YEARS, SERVICE AND SATISFACTION 
have been synonymous with STATE MUTUAL of Worcester. 


The Company’s record of SEVENTY-THREE YEARS OF SERVICE 


spells SUCCESS for all. 


Additions are made to our General Agency force when the right men 


are found, 


State Mutual Life Assurance Co. 


of WORCESTER, MASS. 


Incorporated 1844 


B. H. WRIGHT, President 


D. W. CARTER, Secretary 


STEPHEN IRELAND, Superintendent of Agencies 














Metropolitan 


(Continued from page 2) 

The Metropolitan got $86,000,000 from 
the Pittsburgh L. & T. It was not a 
business a company would voluntarily 
seek, because the Pittsburgh L. & T. had 
itself re-insured two companies in days 
gone by, the Washington Life and the 
Security, both of New York City. Fur- 
thermore, the Pittsburgh company had 
been transferred from one set of stock- 
holders to another by methods which 
smacked of scandal. 

Why, therefore, did the Metropolitan 
Life take over this company? It was 
because the Metropolitan was asked to 
do so by the superintendents of insur- 
ance in two States, New York and Penn- 
sylvania, who came to the Metropolitan 
as a great institution which would pro- 
tect the policyholders of the Pittsburgh 
L. & T. at a crucial time when they 
needed such protection. There were 
60,000 policyholders and the State Insur- 
ance Departments knew that they would 
be bombarded with letters from those 
policyholders, unless they were properly 
cared for; and that if anything hap- 
pened to them the departments might 
be accused of not exercising proper dili- 
gence and safeguards in insurance pro- 
vision. So the Metropolitan recognizing 
that it is a public institution with a 
large share of responsibility for the good 
name of insurance, agreed to this re- 
insurance. 

The assets did not amount to much. 
Mr. Fiske humorously spoke of the lum- 
ber company in the south and its over- 
capitalization, the bonds of which were 
exchanged for Pittsburgh Life & Trust 
stock; and said jokingly that if any 
investor wanted to buy the two “white 
elephant” office buildings of the Pitts- 
burgh Life & Trust on Broadway he 
would promise him a bargain. 

The re-insurance of the Union Life, of 
Canada, some years ago was in much 
the same way. The Metropolitan had a 
direct and earnest appeal from the Can- 
adian Government to take over the com- 
pany. “We didn’t want it, we were bet- 
ter off without it; but we felt it our 
duty to the Union Life policyholders to 
take it.” 

Of the 60,000 Pittsburgh L. & T. poli- 
cyholders there are about 45,000 on the 
Metropolitan books. 

Expenses and Lapses 

Mr. Fiske then turned to the question 
of lapses. He said that expenses of the 
Company had increased about one per 
cent. last year, including cost of wel- 





Life Meeting 


fare work. However, he said it was the 
lowest any Company has ever shown. 
An interesting comment he made was 
this: “As the expense ratio goes down 
the percentage of payments to policy- 
holders goes up.” 

In discussing lapses Mr. Fiske said: 
“In percentage of business in force at 
the end of 1917 that was written in 1917 
there is 21%4 per cent. more in force 
than the corresponding figures of 1916.” 

The Company gained 983 agents in 
1917 and reduced the number of dep- 
uties by 27. Agents who died, left the 
service, were promoted to higher posi- 
tions, went abroad, ete., numbered 6,- 
685. This number Mr. Fiske said was 
higher than it should be, and it was a 
problem needing correction. 

Agents’ Pay Goes Up 

At this point Mr. Fiske brought out 
some important facts about remunera- 
tion of agents. Agents in 1917 averaged 
$2.38 more per man than in 1917. 
There is no reason why Metropolitan 
agents should not earn more than any 
other class of working men. It was all 
up to the man. The year ended with 
agents averaging three applications per 
man per week. They really should 
average six, and if they worked hard 
and intelligently six days in the week 
they could do it. By the way, agents of 
the Company got $1,250,000 in remunera- 
tion for 1917 more than they did in 
1916. 

Mr. Fiske, as usual, paid a tribute to 
Monahan, the star superintendent in 
Chicago. He had no difficulty in aver- 
aging six applications a week. He has 
been at Englewood (or South Side, Chi- 
cago) for twelve of his fifteen years 
as a superintendent. In his office are 
four deputies and sixty-nine agents. 
They averaged 37 cents per week per 
man increase. The lapse per $100 of 
debit was 8 cents. On his $9,000 
debit his advance payments were $12,- 
000. 

Lapse Figures 

In summarizing his lapse talk Mr. 
Fiske showed how the lapse ratio has 
gone down. In 1891 it was 601% cents 
per week; in 1901, 3514; 5 years later 
it was 28% ; after another five years 
it was 18 1-3; in 1916 it was 12.85; 
last year, 111%. One agent, Shafer, of 
St. Louis, had a lapse ratio of less than 
2 cents. 

While it is desirable to keep down 
lapses, in the opinion of Mr. Fiske a 
superintendent should not pay attention 
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Insurance in force over 
$142,000,000 





15,000 PEOPLE 


Wrote to us last year, in answer to our advertising, for an illustration 
of the Fidelity “Income for Life.” 


This DIRECT LEAD SERVICE helped to make 1917 the best year in 
Fidelity’s history. 
AGENCY OPENINGS FOR THE RIGHT MEN. 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 


to-day 


Walter LeMar Talbot, 
President 








exclusively to this end of his business. 
He should exert a reasonable diligence. 
Good management is the solution. 

The Company has decided to publish 
classification lists of lapses so that all 
superintendents will know of the rec- 
ords of each other. 

The Company’s Provident plan, now 
used in at least half the territory, 
showed up the strong and weak points 
of a superintendent’s office. When first 
installed the lapses frightened some su- 
perintendents, but later on matters be- 
eame adjusted. Mr. Fiske stopped a 
moment to ask the agents rather quiz- 
zically if they favored the Provident 
plan. “Yes” the men shouted. 

Eloquent W. S. S. Appeal 

Mr. Fiske concluded by making an 
eloquent appeal to agents to enter the 
War Savings Stamps campaign with all 
their energy, resourcefulness and en- 
thusiasm. The Government had called 
upon the Metropolitan for its field or- 
ganization in this campaign, and the 
Company had loaned the Government 
its fourth vice-president. Every one 
who knew Mr. Kavanagh felt that he 
would put it over. It was up to the 
Metropolitan to see that the drive did 
not fail. Mr. Fiske had previously 
asked the Metropolitan superintendents 
of agencies to make their own appor- 
tionment in selling these stamps. They 
had set the figure at $65,000,000. He 
knew they would deliver the goods. Ev- 
ery mention of the W. S. S. and the 
(Metropolitan’s participation in it was 
greeted by salvos of cheers. 

Inspiring Talk by Mr. Gaston 


Mr. Fiske was followed by George H 
Gaston, second vice-president, who made 
one of his characteristic talks to the 
superintendents. It was full of words 
of wisdom, of philosophy gathered from 
vears of experience, of uplift appeal 
that swept the agents off their feet. 
The Eastern Underwriter wishes it had 
the space to print the talk in full, and 
later may be able to induce Mr. Gas- 
ton to give permission for its repro- 
duction. 

$5,000 Whole Life Policy 

Second Vice-President Woodward dis- 
cussed the famous $5,000 whole life pol- 
icy of the Metropolitan. He said that 
the mortality had been so low he was 
ashamed to speak of it. Some months 
ago the Company had increased the 
rates somewhat for this policy, and he 
made a prophecy that the saving on 
the policy was so much that there would 
be a dividend which would at least 


make up the difference between the old 
and the new rate. 


Mr. Ayres and Mr. Scott 

Third Vice-President Frank O. Ayres 
gave a corking good talk on salesman- 
ship and read the records made by the 
leading producers of the Company. He 
asked men mentioned by him to stand 
up so that everybody could see them. 

Fourth Vice-President George B. Scott, 
manager of the Pacific Coast, spoke a 
word about the loyalty of the Pacific 
Coast men to the war, briefly outlining 
some of their activities in the two 
Liberty loans, in the Red Cross and in 
the Y. M. C. A. drives. Since the last 
meeting British Columbia has been ad 
ded to Canadian territory and Colorado 
given to the Pacific Coast department in 
its place. The Pacific Coast division is 
a miniature life insurance company in 
itself, as it issues policies, makes out 
death claim checks, ete. 

Dr. Frankel Tells of Welfare Work 


Third Vice-President Frankel, intro 
duced by Vice-President Fiske, as “the 
best-known Metropolitan Life man so 


far as the general public is concerned,” 
said that the Metropolitan issued 18,- 
000,000 copies of health and other 
pamphlets in 1917, and has sent out tn 
all more than 173,000,000 pieces of read- 
ing matter. The nurses made 1,300,000 
visits last year. A corps of field super 
visors has been installed More than 
40,000 maternity cases were handled last 


year. Sickness surveys were made in 
Pennsylvania, West Virginia, Kansas 
City, and in the Chelsea district of 


New York. He discussed the progress 
being made by the Metropolitan’s $100,- 
000 tuberculosis prevention experiment, 
being tried out in Framingham, Mass., 
and also the Holt welfare work agency 
at Meriden, Conn., where another inter 
esting experiment was inaugurated in 
selling insurance by welfare methods. 
There were a number of other speak 
ers at the meetings and at the banquet, 
which lack of space prevents adequately 
covering in this issue. 
Mr. Fiske Defends President Wilson 
The feature of the banquet was Haley 
Fiske’s talk in which he vigorously de 
fended the Washington Administration 
and called upon all Metropolitan men 
tc give it loyal support. As on previous 
years the superintendents left for home 
filled with pep not only for the Metro 
politan, but for the great campaigns 
about to be waged for the Government, 
particularly the sale of War Savings 
Stamps. 
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representatives and of the public. 
right spirit, policies which are not 
Teputation ensure success for the Field. 





A Year of Splendid Achievement 


It is not difficult to see why the MASSACHUSETTS MUTUAL in 
larger amount of paid-for business than in any other year in its history. ; 
years of Service efficiently and promptly rendered have won the confidence of its 
Co-operation with a Home Office that has the 


excelled, 


Occasionally we have a General Agency opening 
JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 











1917 wrote a 
Sixty-six 


and a company with a sterling 


54 Millions from 42 Agencies | 


38 Millions Increase in Insurance in Force | 
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The 1917 Record of Efficient Service | 
by our Competent Agency Force 


New England Mutual Life Insurance Co. 
Boston, Mass. 
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LIVE HINTS FOR BUSINESS GETTERS 


Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 























To President Wilson is 

Had Nothing attributed a story of 
to a great. physician 
Conceal whose peculiarity was 
that no man who came 

to him for diagnesie should receive any 
altention unless he should strip off 
cvery stitch of clothing. He was a 
very busy practitioner and the rule 
Was unvarying. A young man called 
cne day and asked to see the dis- 
tinguished son of Aesculapius. The at- 
tendant had his orders. He therefore 


directed the young man to the disrob- 
ing room, waiving aside all protest 
with the assurance that in no other 


way could one get into the presence of 
his great employer. The young man 
had some tenacity and much of the as- 
surance which is essential to success 
tul life insurance salesmanship. He 
complied with instructions and in due 
time was ushered into the augusi pres- 
ence, 

“What is the matter with you, 
man?” inquired the physician. 

“Nothing at ali, sir,” was the aston- 
ishing reply of the nude figure before 
him. 

“Then in heaven's name why this?” 
returned his surprised companion as 
he pointed to the want of drapery. 

“Your attendant said I could not come 
in to see you unless I should remove 
all my clothing and | very much de- 
sired to see you.” 

More startled than 
cian inquired: 

“Well, what did you want to see me 
about?” 

“I thought maybe, responded the 
biushing young gentleman, “you might 


young 


ever, the physi- 


like to take some additional insurance.” 
Exchange. 
. a + 
When it comes to the 
A Lesson question of insuring prof- 
in its, assume that Smith, 
Profits Jones and Brown are the 


responsible officers of a 
company which has a thirty thousand 
dollar factory producing goods at an 
average rate of production, and that 
cne of their boilers exploded, causing 
a heavy property damage, which was 
fully covered under a direct damage 
policy. It took almost four months to 

_ rebuild the plant, and while they are 
pleased at their foresight in providing 
direct damage insurance, they now dis- 
cover that they are suffering loss by 
reason of their being unable to use or 
occupy their plant. dn the year pre- 
ceding the accident, their net profits 
amounted to $9,000, the salaries which 
continue during idle periods amounted 
to = $7,000, interest on investments 
$1,500, insurance, taxes, depreciation, 
etc., $1,600. This is about $64 a day. 
Assuming that it took 100 days to re- 
build, their use and occupancy ‘loss 
amounted to $6,400. They could have 
{insured against this loss for a three 
year premium of $96 or $64 if the in- 
surance did not apply on the first seven 
days following the notice of accident. 
Many firms insure against the direct 
damage caused by explosion, but do 
not insure against loss of profits. The 
power plant is the source from whicli 
profits flow and it follows that a boil- 
er or fiy-wheel explosion strikes at the 
most valuable point.—Exchange, 

+ * + 


1. If you are sure you can-’ 


Reasons not die, there is no use 
For Not providing for a contingency 
Insuring when there can be none. 


If you expect to get in- 
surance for he Poe don’t insure, 
3. If you know that you are too care- 
less and indifferent to keep up your 
insurance, don’t insure. 


- edge 


4. If you need your money for fooiish 
and unnecessary things, and get your 
support from your family, don’t insure. 

5. If you prefer useless luxuries for 
yourself to reasonable’ provision for 
your family, don’t insure. 

6. Lf you are too foolish to wish any 
comfort to others, because you cannot 
enjoy it yourself, don’t insure. 

7. If you feel good over the idea that 
your children may be dependent on the 
cold charities of the world after your 
death, don’t insure. 

8. If you are happy over 
going to heaven while you 
templating the probability of your 
family going to the poorhouse, don’t 
insure.—Fraternal Banker “Bulletin.” 

a ae ” 
It is good for men to be 
“put upon their mettle” 
occasionally. They are 
thereby jerked out of the 
rut. Years of easy going 
in about the same way tend to wear 
off the power of initiative. The knowl- 
that the same men will be run 
ning the same business, living in about 
the same locality and approachable in 


the idea of 
are con- 


Dangers 
of Easy 
Times 


the same way, through the same line of 
argument, has a tendency to breed a 
kind of smug satisfaction of the life 


agent, and a false sense of security, 
which in time of sudden assault hinder 
rather than ‘help him. 

Therefore, when we speak of 1918 as 
a “mettlesome year” from the view- 
point of life insurance, we can regard 
it as a year which will undoubtedly 
put the agent on his mettle and force 
him to be what is called “a live num- 
ber.” He will have to use his wits. 
He will have to look for prospects in 
a new way. 

The unprecedented world condition 
tukes in the United States, and while 
this country is vitally affected, it is 
in one special particular very different 
ly affected as compared with other na 
ticns, and that is that while with them 
money is very scarce and will be more 
so, there is, and will be, a plethora of 
money in the United States. 

From present indications, while there 
will be this plentitude of ready cash, 
it will, as a rule, be found flowing in 
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Metropolitan Life Insurance Company 
Home Office Building 





HE 
METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 
the compan By the People 
For the People 


The Daily Average of the Company's 
Business during 1916 was: 


101 per day in Number of Claims Paid. 
8,304 per day in Number of Policies 
Issued and Revived. 


$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 
Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 





JOHN R. HEGEMAN, President 








The seller of or- 
heretofore looked 
rich or well-to-do 
better able to 
war conditions 
the financial 


channels. 

policies has 
largely to the 
classes who have been 
take his line; but the 
show a tendency to curb 


nnusual 
(nary 
more 


ability of these classes, while the 
classes heretofore regarded as unable 
io buy ordinary insurance will be the 


monetarily inflated ones. This is al- 
ready so. 

A country’s money is like a river, for 
it flows in about the same channels, 
and we know where to look for it; but 
this world war has worked a startling 
exception to the rule. Instead of a 
river of money turned loose, it is an 
ocean-like volume, rushing in such 
fcrce that it makes new channels, in 
unexpected places. 

All this must awaken the agent, and 
put him on the alert, or on his mettle. 
Hie must more than ever be on the 
watchtower. The money is in the land. 
lor him is the task to use it—to know 
how to reach it. 

And he has this tremendous 
tage over other seekers: He 
that what he is offering cannot appeal 


advan- 
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Seventy-Five Years Ago 


On the first of February, 1843, The Mutual Life of New 
York issued the first mathematical reserve policy ever 
wrilten by an American company. 

Having completed its 75th fiscal year on the 31st of 
December, 1917, the Company enters upon the new year 
with a justifiable pride in its impregnable strength, its un- 
surpassed policy contracts, its generous dividends, and its 
great body of well-satisfied policyholders. 


THE OLDEST COMPANY IN AMERICA 
IS THE COMPANY FOR YOU. 


For terms to producing agents address 


The Mutual Life Insurance Company 
of New York 


STREET, 


NEW YORK CITY 





knows 











to the frivolous; it is pre-eminently 
powerful in its appeal to the serious- 
minded, the conscientious, the man 


who wants to live up to his responsi- 
bilities. Gentlemen, a mettlesome year, 
a year for men of mettle!—Life Insur- 
ance ‘Company of Virginia. 

* * * 


ALEXANDER AGENCY MEETS 


Address by T. Louis Hansen, H. W. 
Gennerich and Others—Guardian 
Life After March 1 


(By Tel. to The Eastern Underwriter.) 
Albany, N. Y., Jan. 29.—The Paul 
Alexander general agency of the Ger 


mania Life held a rousing meeting here 
today, and an entertaining banquet to- 
night. T. Louis Hansen, head of the 
agency force; Dr. Drake, medical di- 
rector; H. W. Gennerich, the company’s 
leading producer; and Edgar A. Davies, 
Assemblyman, were the principal speak 
ers. The banquet was held at the Ho- 
tel Ten Eyck. 

Announcement was made by Mr. 
Alexander, whose territory embraces 
several counties, and who is making a 
success, that the name of the Company 
will be changed to the Guardian Life 
of America on March 1. 

The Germania Life had a 
cessful year, and everything is 


most suc- 
bright 


for a record-breaking business during 
1918. 
- + * 
MUTUAL LIFE IN CHICAGO 


Day Agency Pays For More Than a 
Million for Sixty-four Con- 
secutive Months 


The Mutual Life of New York 
been writing business in Chicago sinc? 
sixty-three years. The 
eral agency of the Company was es: 
tablished there in 1886, with Mr. Charles 
H. Ferguson at its head. In 1900, W. 
B. Carlile, now Chicago’s postmaster, 
took full contro] of the Chicago field and 
vas at the head of the agency until 
February 11, 1911, when he _ resigned 


—_ 
has 


1855, first gen- 


and the present manager took charg: 
of the office. 

January will be the 64th month in 
which the agency has paid for mor 


and the to- 
even 


than $1,000,000 of business, 
tal paid for business during the 
years under the present management 
will approximate $90,000,000. 
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such death occurred within sixty days 
Aetna ahd oye ne, ee ae ee: THE MOST VALUABLE POLICY FOR YOU, 
ver $ ’ ’ ey Bag onan age a. Bo a Mr. Agent, is to write your prospect in the ye | writing 
COMPANY HAS A GREAT GAIN Policy, in addition to the amount pay- the — valuable ee , 
ee able under the terms of said policy (ex- ecure prompt action in the 
Increases in All Lines—$105,370,625 ©!uSive of the rider), one, but not both, 
More Life Insurance in of the following described double in- 
Force demnity benefits: 
—— Double Indemnity Benefit No. 1 
The Aetna Life group of companies— Twelve thousand dollars payable as INSURANCE COM 
Aetna Life, Aetna Casualty & Surety follows: OF BOSTON MASSACHUSETTS 
and Automobile Insurance Company— (a) One hundred dollars a month for 
has issued its annual statement, show- five years, first payment to be made upon WILLIAM N. COMPTON, Generul Agent 
ing for 1917 a total income of $53,888,- receipt of said proof of the death of the METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 
239. Some of the figures follow: insured, and 
Aetna Life Insurance Co. (b) Fifty dollars a month for the pe 
gee $140,584,444.00 riod of five years next succeeding the ai ra 
Increase in premium in- five-year period mentioned in (a), and _—_ 
I iat 04 0 the 5 ace ws ew 6,768,123.05 (c) Twenty-five dollars a month for Organized 1871 
Increase in assets ....... 9,285,820.41 the period of ten years next succeeding 
Increase in life insurance the five-year period mentioned in (b). LIFE INSURANCE COMPANY OF VIRGINIA 
8 a ea 105,370,625.64 (The payments under (a), (h) and (c) d RIC HMOND, VIRGINIA 
Payments to policyholders au a at Me i ome he Ger cele OLDEST-LARGEST STRONGEST, Southern Life Insurance Company 
during 1917 ........... 19,875,699.75 mentioned). ' Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
Payments for taxes dur- Double Indemnity Benefit No. 2 $50,000.00, and Industrial Policies from $12.50 to $1,000.00 
ing |) Gee 1,244,866.08 Ten thousand dollars in one sum. CONDITION ON DECEMBER 31, 1917: 
New life insurance issued (Election may be made to have this sum Assets so ta a el i a ae . RS $ 16,560,439.04 
a ia 202,664,856.68 — — poe sa with queef the yee Fishtlities .....». i “ 14.343,626.28 
‘. Modes of Settlement rrovidec 0 in saic ‘anital and Surplus 2 i 
New life ee paid policy an portent: ate with hy pin ce a col Tig ne Re Cro ee 13170 Sante 
for in 1917 ($185,707,- thereof). | . . : Payments to Policyholders since Organization _—_ 19,612,616.08 
587.68) and in process Election of double indemnity benefit Is paying its Policyholders nearly.......... . 1,500,000.00 annually 
of collection ($8,110,- No. 1 or No. 2 above shall be made in GOOD TERRITORY FOR LIVE AGENTS 
“| ee ee 193,817,781.68 the same manner as is specified in the | 
Life insurance in force, “Modes of Settlement” clause in said 
January 1, 1918 ....... 572,916,282.45 policy. If double indemnity benefit No. 


Paid policyholders since 
organization in 1850 ... 318,710,609.48 
Aetna Casualty and Surety 
Total admitted assets ..... $10,695,048.00 
Increase in premium in- 
ee a ee 
Increase in assets ........ 
Increase in surplus to pol- 
Peery rere ee 


3,208,630.18 
2,939,794.10 


558,188.64 
MUTUAL DOUBLE INDEMNITY 
Acroplanes, Balloons and Submarines, 
Possible Future Carriers, not 
Included in Clause 
The Mutual Life has issued a new 
double indemnity clause. It is printed 
in full herewith for a $10,000 policy: 
The premium stated on the face of 
WE F. wdiivinunenas (to which this 
agreement is attached and of which it 
forms a part) includes an additional 
premium of One dollar and ...... cents. 
In consideration of the payment of 
such additional premium, the Mutual 
Life Insurance Company of New York, 
upon receipt at the home office of the 
Company of (1) due proof of the death 
of the insured (before the allowance of 
any benefit under the “Benefits in the 
Event of Total and Permanent Disabil- 
ity” clause in said policy and before 
default in payment of any premium on 
said policy and while the policy is in 
full force) and (2) due proof that death 
was caused directly by accident while 
traveling as a passenger on a railway 
train, a steamship licensed for regular 
transportation of passengers, a street 
car or other public conveyance operated 
by a common carrier except aeroplane, 
dirigible balloon or submarine, and if 


1 is elected, the conditions of said 
““Modes of Settlement” clause as to par- 
ticipation, supplementary contract, right 
to surrender and surrender value, and 
right to assign shall be effective as to 
the payments to be made under said 
double indemnity benefit No. 1. 

If the provision for “Benefits in the 
Event of Total and Permanent Disabil 
ity” contained in said policy shall ter 
niinate, voluntarily or involuntarily, as 
provided for in the policy, before the 
insured attains the age of 60 years at 
nearest birthday, (but not if it termi 
nates by the insured attaining said age), 
the provision for double indemnity ben 
efits contained in this rider shall auto 
matically terminate at the same time. 
If this provision for double indemnity 
benefits shall terminate, future ....... 
annual premiums upon the policy shall 
be reduced by the amount of the extra 
premium charged for the double indem 
nity benefit. 


PENN MUTUAL RESULTS 

The seventieth annual statement of 
the Penn Mutual of Philadelphia shows 
that 33,669 policies were written for 
$110,032,740. Assets increased $10,580,- 
055 during the year, and now total $183.,- 
233,705. Lower expense ratio to in- 
come and interest gain enabled the 
trustees to award $5,350,000 for premi 
um abatements, an increase of $595,000 
cver 1916. 


STATE HEALTH INSURANCE BILL 
Labor organizations will meet in 
Albany, February 6, to discuss a_ bill 
for State health insurance. and old age 
pensions, prepared by the American 
Association for Labor Legislation 








The LIFE INSURANCE SALESMAN 
Bears an UNUSUAL RESPONSIBILITY 


The SERVICE he sells often continues for many years 
Provident service sells so readily today, because of 
the value and satisfaction Provident policy holders 
have derived from the service of Provident Agents. 


Write for information 


The Provident Life and Trust Company 
OF PHILADELPHIA 


Founded 1865 





THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 


W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 

















PURELY MUTUAL CHARTERED 1857 


THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
GEO. C. MARKHAM, President 


Insurance in Force, $1,505,464,984 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued. 


POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


Investigate Write GEO. E. COPELAND, 
before selecting your Supt. of Agencies, 
Company Milwaukee, Wis. 




















Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Capetat....... . $1,000,000.00 


OUR 1916 STATEMENT SHOWS 


Insurance in force.........-- (over).... $42,400,000 
I in ces pb ce eke eae (over).... 5,600,000 
New Insurance paid for..........-+-++> 10,000,000 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. 8. A. 
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UNDERWRITER 


This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President; W. L. Had- 
ley, Secretary; R. W. Swayne, Assistant 
The address of the officers is 
Telephone 





Secretary. 
the office of this newspuper. 
2497 John. 

Subscription Price $3.00 a year. Single 
copies, 25 cents. 

Entered as second-class maiter Janu- 
ary 4, 1907, at the Post Office of New 
York; N. Y.; under the act of Congress 
of March 3, 1879. 


LIFE INSURANCE STATEMENTS 

The Eastern Underwriter 
this week the principal figures of the 
Metropolitan Life, The Prudential, the 
Mutual Life, the Aetna Life and the 
Pacific Mutual. These figures are 
amazing. It is now only a question ot 
days before the Metropolitan, for in- 
stance, will pass the $4,000,000,000 
mark of insurance in force. It staggers 
the imagination. The Metropolitan and 


publishes 


The Prudential have between them 
about 35,000,000 policies. But despite 
this total, together with what other 


companies have on their books, there 
are millions of people who are still 
good subjects for insurance. The field 
is inexhaustible. 

STAND BY THE GOVERNMENT 

When soliciting business it is the 
Breatest mistake imaginable for insur- 
ance agents to participate in any dis- 
cussion in which the President, the 
Secretaries of the War, Navy or Treas 
ury departments are criticised. Above 
all, nothing should be said that depre 
cates the method of carrying on the 
war. Such discussion only tends to en- 
courage the enemy and stiffen his re- 
sistance as eventually it finds its way 


into print. 
The duty of the agent, so far as the 


Government is concerned, is to give 
every bit of time he can spare away 
from his own business to participation 
in the W. S. S. and other Government 
activities which need the assistance of 
a great mass of people. The agent 
should not stop with his personal con 
tribution, but he must persuade others 
of their duty to the nation in the rais- 
ing of funds for patriotic loans. 





KICKED OUT FIRE DEPARTMENT 

Allen Tow, formerly special agent 
for the Standard Accident at (Cincin- 
nati. continues to send interesting let- 
ters home from the Front. In one to 
his father, George H. Tow, the com- 
pany’s manager at Cincinnati, he says: 

I was interrupted last night by the 
fire call and we had quite a bit of ex- 
citement and a lot of fun. One of the 
houses caught fire and it’s a lucky thing 
we were here or the local fire depart- 
ment would have had an awful time. 
We hauled out the pumps (the kind 
you see in pictures about 100 years old 
and the firemen were about as old), 
formed bucket brigades and hauled 
water from the creeks in trucks. The 


THE PRUDENTIAL’S FIGURES 


Outstanding Insurance, $3,458,437,735— 
Tremendous Increase in Weekly 
Debit 


The Eastern Underwriter is in a posi- 
tion to announce the writings of The 
Prudential for 1917, but the financial 
figures, such as assets, are not yet 
available. The Company made a truly 
remarkable record in many ways, par- 
ticularly in increase in weekly premi- 
um debit, which was $128,055, as con- 
trasted with $103,608 last year. 

The figures follow 

Writings: 

Ordinary 
Industrial 


$273,459,049 
403,090,019 


$676,549,068 


Increase in insurance in force paid 
ah gid 
ee re ee $177,537,529 
reer er 187,905,042 
$365 442,571 
force: 
$1,418,670,438 
2,039,767,297 


Total insurance in 
Ordinary 
Industrial 


$3,458,437,735 
premium debit, 
debit in 


Increase in weekly 
$128,055; weekly premium 
crease in 1916, $103,608. 


sevnennen 


EQUITABLE ACCIDENT RE- 
INSURES 


- As The Eastern Underwriter 
goes to press it learns that the 
Equitable Accident, of Boston, 
: has re-insured all its business 
in the General Accident of 
Philadelphia. The Equitable 
Accident wrote accident and 
health lines and had a premium 
income of over $100,000 a year. 


} 
t 
E 
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CALIFORNIA |RE-INSURANCE 


Vice-President William Hugh Harris, 
of the Fidelity & Deposit Company, an 
nounces that the company’s entire Cal 
ifornia Hability business has been re-in- 
sured through the Maryland Casualty 
Company. The Baltimore company has 
also been given this character of busi 
ness in Oklahoma, while the Commer 
clal Casualty Company has taken the 
automobile business written jointly 
with the home and the Buffalo office 
including all lines except plate glass. 

The New York State business, as well 
as that in other localities, has not yet 
been placed, but Mr. Harris says that 
all of this insurance will be re-insured 
in other companies by February first, at 
which time, he will probably make a 
final announcement of the disposition 
cf the liability insurance which the Fi 
delity and Deposit is eliminating from 
its business. 

Mr. Harris says that the management 
has endeavored to re-insure all risks 
with new connections which their old 
agents have made. The shifting of the 
insurance risks has been accomplished 
with little disturbance to the other busi 
ness of the company. 
fire department was in our way, so we 
kicked them out, including the “chief,” 


whose chest was full of medals. Gee! 
They were a scream, went home to 
change their clothes and put on their 


metal helmets, and from the length of 
time they were gone they must have 
been shining them up, for they sure 
glistened in the moonlight. Battled for 
a couple of hours with water and axes 
and it was all over. Loss was small and 
not covered by insurance. Oh! for the 
life of a fireman! 








PSS a 


THE HUMAN SIDE OF INSURANCE 





FREDERICK A. WALLIS, 





Frederick A. Wallis, general agent of 
the Fidelity Mutual Life in this city, 
has been appointed Fourth Deputy 
Police Commissioner by Mayor Hylan 
of New York. Mr. Wallis will continue 
as general agent of the Fidelity Mu- 
tual in New York, the agency to be 
conducted as F. A. Wallis & Co., R. H. 
Waddell having been made his assist- 
ant. The appointment was favorably 
received by the New York City news- 
papers, public officials and other citi- 
zens of the city, including many promi- 
nent business and insurance men. 
Among the several hundreds of letters 
of congratulations received by Mr. 
Wallis were many from his brother 
general agents; from Lawrence Priddy, 
president of the National Association of 
Life Underwriters; from Nelson Had 
ley, of the New York Insurance De- 
partment, and from officers of several 
life insurance companies. As 
Deputy he is in direct charge of the 
ltureau of Repairs and Supplies; of the 
police force of the Borough of Rich- 
mond; of the junior police, which has 
10,000 members; of the granting of 
permits for parades, and other func- 
tions, and many other duties. 

Not the least unique sidelight on the 
appointment was that Mr. Wallis was 
to have been made a deputy by Com 
missioner Bugher, the $100,000 a ‘year 
man who was Commissioner for 23% 
days, but although Mr. Bugher resigned, 
the Mayor and other police officials 
were insistent that Mr. Wallis take the 
office. They were after a man experi- 
enced in large affairs and a capable 
handler of men. 

Mr. Wallis came to New York from 
Kentucky; was superintendent of agen- 
cies of the Home Life, and a few years 
ago went with the Fidelity Mutual in 
New York. In 1917 he trebled the 
business. Some months ago Mr. Wallis 
vas elected president of the Pittsburgh 
Life & Trust Co., but upon learning 
that the sale of the company was made 
under false pretenses he resigned be- 
fore taking office. 

Among life insurance men Mr. Wallis 
is known not only as a capable gen- 
eral agent, but also as one of the most 
effective and moving talkers in the 
business. It has been said of him that 
“he can stand a crowd of men on their 
heads.” In fact, it is reported that his 
spontaneity and control over an audi- 
ence exhibited at a banquet of the 
Fidelity Mutual in Delmonico’s at 
which District Attorney Swann was one 


Fourth 


JAMES E. RHODES, Jr. 


James E. Rhodes, Jr., one of the most 
talented of insurance men and a fine 
fellow, has broken loose from the Trav- 
elers at the irresistible urge of Y. M. 
C. A. work in the war. Mr. Rhodes, 
among other things, is an author. A 
few years ago he conceived the idea 
that there was an opportunity in the 


workmen’s compensation field to write 
a book. Having been engaged in legal 
work for the claim division of the com- 
pensation and liability department of 
the Travelers for many years, Mr. 
Rhodes was pretty well informed on the 
subject and he proceeded to write, in 
his spare moments, an extremely good 
book, which was published last year by 
the Macmillan Company. This book 
went into the history and theory of the 
compensation movement and_ received 
most favorable notices in all parts of the 
country, appealing not only to the insur- 
ance press but to non-technical news- 
papers as well. 

Mr. Rhodes has been formally released 
from the Travelers that he may take 
up secretarial services for the Y. M. C. 
A., and is now awaiting call from head 
quarters in New York. Maine was his 
native State. He was graduated from 
Bowdoin College and was secretary to 
Congressman Littlefield of Maine, when 
Littlefield was in Washington. He has 
been clerk of the South Congregational 
Church in Hartford for three years and 
was elected to the business committee 
of the church at the last annual meet- 
ing, a week ago. He is also a member 
of the University Club, the Hartford 
Golf Club, and the Wethersfield Coun- 
try Club. 


*” * * 


Charles Paston, of 151 Montagne 
Street, Brooklyn, general agent for the 
Travelers, has become associated with 
Louis Escher, whose office has been at 
5i Bible House, Manhattan, and who 
now removes to Brooklyn. They will 
develop the lines of the Travelers. Mr. 
Escher has been secretary of Froman 
& Herman, branch managers for Mer- 
ges & Co., of 73 William Street. 


of the principal speakers, so favorably 
impressed that official that when the 
new administration started looking for 
a business man as a deputy police 
commissioner, he is thought to have 
recommended Mr. Wallis and to have 
declared that the search need preceed 
no farther, 
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FIRE INSURANCE DEPARTMENT 











Schools and Churches 
To Be Re-Rated 


SCHEDULE WITH CO-INSURANCE 





Action of Up-State Country Clubs Taken 
—Understanding With Am- 
sterdam, N. Y. 

The fire companies’ New York State 
conference committee met a few days 
ego with the executive committee of 
the Underwriters’ Association of New 
York State. Several important mat- 
ters were discussed and a number of 

recommendations made. 

One of the most important will be to 
rate school houses and churches under 
schedule with co-insurance. 

The city of Amsterdam has agreed 
to make the improvements asked for 
by the underwriters. When these are 
effected the 20 cent slip will be taken 
oft. 

The city of Albany is to be re-rated 
under schedule. The work will begin 
at once. 

Club House Rates 

The subject of country club houses 
was discussed and it was decided that 
club properties shall be rated in the 
U. A. N. Y. S. territory upon a same 
Lasis as in New York Suburban terri- 
tury, an advance in rate. 

No appointment has yet been made 
as assistant manager. 

The ten per cent. advance was well 
received up-State, property owners rec- 
ognizing its Senin. 

HERKIMER FEDERATION 
William N. Van porwr Chairman— 
Strong County Committee Ap- 
pointed—Meeting a Success 
A strong county organization of the 
Insurance Federation of the State of 
New York was effected in Herkimer 
County at a meeting of insurance men, 
held in Herkimer Friday, January 25th. 
Wm. N. Van Alstine, president of Rog- 
ers & Ashe, Little Falls, chairman of 
the meeting stated, that the strong 
drift toward socialism and radicalism 
with their proposals for State monopo- 
lies particularly as respects insurance 
made it more than ever necessary that 
the agents, brokers, officials of Compa- 
nies and others representing all lines of 
insurance and embracing all systems 
unite in an organization to combat such 
paternalistic tendencies. He urged that 
a campaign of education be inaugurated 
to make more generally known to the 
people the many intricate details of the 
insurance business, and the dangers 
and fallacies of State monopolistic in- 
surance. (Stanley L. Otis, executive 
secretary was present and spoke of the 
work of the Federation in this State. 
The county committee consists of W. 


N. Van Alstine, chairman; A. W. Mc- 
Gowan, of McGowan & Richardson, 


l'ion; Fred R. Coe, Mohawk, and Chas. 
T. Gloo of Earl & Gloo, Herkimer. 
Plans were made to hold a dinner ot 
the Herkimer county insurance frater- 
nity, and the arrangements were placed 
in the hands of the county committee. 
It is hoped to have President Edgar M. 
Griffiths of the Federation present at 
the dinner and address them. 








LONDON MUTUAL MEETING 

London, Ont., Jan. 29.—The annual 
heeting of the shareholders and mem- 
hers of the London Mutual Fire Insur- 
ance Company of Canada, will be held 
at the office of the company No. 83 
Scott Street, Toronto, Ont., on Satur- 
day, February 23. A. H. GC. Carson 1s 
President of this organization. 





Buffalo Once More 
Gets on the Map 


INCUBATOR OF ~ INSURANCE MEN 





H. J. Drake Made Counsel for Insur- 
ance Department—Long List 
of Buffalo Celebrities 

There is something about the at- 
mosphere of Buffalo that turns out fine 
insurance legal talent. Anyway, a 
great many lawyers who have built 
up a general legal practice in Buffalo 
gravitate towards insurance and win 
distinction therein. 

A Few Buffaloneans 

Robert Lynn Cox, Alfred Hurrell, 
William H. Hotchkiss, Leroy A. Lincoln 
and Frederic Dunham are cases to the 
point. Now, another Buffalo lawyer has 
been drafted—this time by the New 
York Insurance Department, Hervey J. 
Drake becoming counsel, succeeding 
Mr. Lincoln, who is a member of the 
firm of Rumsey & Lincoln, and also 
general attorney of the Metropolitan 
Life. Mr. Drake was a member of 
the Buffalo Board of Supervisors, and 
those who know him say Superintend- 
ent Phillips has as usual made no mis 
take. 

This story would be incomplete with 
out the name of another distinguished 
Buffalonean, George Wight, general 
nanager of the Association of Life In 
surance Presidents. 


PAGE WITH PHOENIX 
William A. Page has resigned as 
manager in New York of the broker- 
age department of the National Union 
lire, of Pittsburgh, and about Febru 
ary 15 will become special agent of 














FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Statement January 1, 1917 


Cash Capital - . . . $1,000,000.00 
Assets . - . ° 2,748,832.19 
Liabilities (Except Capital) : : 1,039,977.81 
Surplus to Policyholders . ° 1,708,854.38 





AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY Co. 











the Phoenix of London for the subur 
ban field. Mr. Page has been in charge 
of the brokerage department of the 
National Union for a little more than 
a year previous to which he was for 
fourteen and a half years with the 
Continental and was in charge of the 
brokerage department of the Contin- 
ental at the time of his resignation to 
20 with the National Union. 


PAYS SIX PER CENT A YEAR 
The directors of Jones, Launt & Bar- 
rett, Inc., have declared the regular 
semi-annual dividend of 3 per cent. to 
stockholders of record as of January 
15, 1918. 
Brodsky, Sovak, Capek & Company, 
of 300 East Seventy-second Street, Man- 
hattan, have changed the firm name 
to F. A. Sovak Company, Inc. 
Stockholders of the Merchants’ Fire 
of New York met January 14 and re- 
elected the board of directors. 





THE WILLIAM H. KENZEL COMPANY 


FIRE INSURANCE AGENT 


REPRESENTING AT NEW YORK OFFICE 
79-83 WILLIAM STREET 


HUMBOLDT FIRE EQUITABLE FIRE & MARINE IMPERIAL ASSURANCE 


of Pittsburgh, P of Providence, R. of New York, N. Y. 


GRANITE STATE FIRE ALLEGHENY FIRE UNDERWRITERS COMMERCE INS. CO. 


of Portsmouth, N. of Pittsburgh, Pa. of Albany, N. Y. 


CALEDONIAN-AMERICAN 


of New York, N. Y. 


AACHEN & MUNICH FIRE FRANKLIN FIRE 


Organized 1825 of Philadelphia, Pa. 





REPRESENTING AT BROOKLYN BRANCH 
1544 MONTAGUE STREET 


NORWICH UNION COMMERCE INS. £0. 


of London, England of Norwich, England of Albany, 


GRANITE STATE FIRE MECHANICS INSURANCE co. 


Portsmouth, N. H. of Philadeiphia, Pa. 


LONDON ASSURANCE 





FRED. S. JAMES 


FRED 


United States Managers 


GENERAL FIRE ASSURANCE CO. 


of Paris, France 


URBAINE FIRE INSURANCE CO. 


of Paris, France 


GEO. W. BLOSSOM WM. A. BLODGETT 


S. JAMES & CO. 


123 WILLIAM STREET 








Cc. B. G. GAILLARD 
Assistant Manager 


NEW YORK 


EAGLE & BRITISH DOMINIONS INS. CO. Ltd. 


of London, England 


UNDERWRITING SERVICE THROUGHOUT THE UNITED STATES 
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Schaefer & Shevlin 
Get Auto Mutual 


BOTH FIRE AND CASUALTY 


Policies Are Assessable for Twice 
Amount of Premium—initial Charge 
Twenty Per Cent. Cut 
Schaefer & Shevlin this week were 
appointed general agents of the United 
Siates Mutual Automobile Fire Insur 
ance Co. and the National Automobile 
Mutual Casualty Company, both recent 

ly formed in New York. 

The National Automobile Mutual 
Casualty advertises a reduction = of 
twenty per cent. of the conference 
rates on liability, property damage and 
collision insurance. 

The United States Mutual 
bile Fire is located at 66 
avd has been approved by the New 
York State Insurance Department. The 
policies of both companies are assessa 
ble to twice the amount of the initial 
premium. 


Automo 
Broadway 


DONOVAN WITH J. L. & B. 


Manager of Automobile Department 
Here—Thames & Mersey and Chi- 
cago Bonding Appointment 


Jones, Launt & Barrett, Inc., announce 
the appointment of James KE. Donovan 
as manager of the automobile depart 
ment for its New York office, 95 William 
St., New York City. Mr. Donovan has 
had nine years’ experience in the casu 
alty and fire and theft lines, having for 
merly been with the Fidelity & Cas 
ualty Co., Globe Indemnity Co. as coun 
terman, Ream, Ives & Wrightson, Inc., 
as manager of the casualty department 
and as vice-president of the American 
Marine Agency, Ine. Mr. Donovan's 
many years’ experience will well fit him 
for his new position. 

The “Triangle Corporation” has been 
enabled to secure recently the genera! 
agency for the Thames & Mersey Marine 
Insurance Company for the purpose of 
writing automobile, fire and theft, prop 
erty damage and collision for the entire 
State of New Jersey and also the gen 
eral agency of the Chicago Bonding & 
Insurance Co. for writing allied and cas 
ualty lines. Mr. Donovan will have 
charge of these two companies in the 
New York office. 

The Thames & Mersey Marine Insur 
ance Company was established in 1860 
and has in its home office over $5,000, 
000 in assets and a net surplus of over 
$3,000,000. 


FRANK KELLER, JR., MAKES 
CHANGE 

Frank Keller, Jr., has been appointed 
feneral agent in charge of the auto 
mobile department of the Norwich 
Union, with headquarters in New York, 
and will assume his new duties in a 
week or so. Mr. Keller is now special 
agent in the automobile department of 
the Home at its head office. With the 
Norwich Union he will succeed P. Rus 
sell Wilbur who has gone with the Sun 





B. M. CROSTHWAITE & CoO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 














EQUITABLE UNDERWRITERS of New York 
FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 





Home Office: 68 William Street 





WANTS YALE LOCKS 


Views of Major Pullman of the Wash- 
ington (D. C.) Police De- 

partment 

In Washington, D. C., the automobile 

theft problem is also acute, and R. W 

superintendent of 


Pullman, major and 


the police department, has his own 


ideas as to how conditions might be 


improved. He said recently to a repre 
sentative of The Eastern Underwriter: 
which compels 
there 


“This city has a law 
the locking of 


are only a few 


automobiles, but 


automobile dealers in 


the country who have on the market 
a lock which is worth anything what 
soever. I think one of the’ biggest 


things which can be done would be to 


start a movement among all automo 
bile manufacturers making it necessary 
for them to put locks on machines of 
the Yale or other automobile lock pat 
tern so that each machine would have 
key. Of 


automobiles, a 


its individual course, some 


stealing of very small 


part however, is done by professional 
thieves who would be able to overcome 
almost any lock, but if machines were 
put out with Yale locks on the ignition 
and Yale locks on the two hood covers 
96 per cent. of the automobile thieving 
in the United States would be broken 
up. As it is at present, an automobile 
thief or a joy-rider gets hold of a key 
of a certain make of lock and takes 
one of these cars any time he pleases 
and rides around for a day or so and 
possibly on account of his easy suc 
cess in stealing it may make away 
with it entirely. For instance, during 
ten days we had somebody here with 
a Hudson key who has stolen half a 
dozen machines and used them for a 
period of from one hour to two or three 


days. Sooner or later we shall catch 
the guilty party, of course, but in the 
meantime a number of persons have 


been caused inconvenience and sooner 
or later there is going to be a stolen 
Hudson smashed up. I am taking this 
matter up with automobile manufac 
turers and hope that we can get some 
action on it.” 

number of manu 
Major Pullman 


(Editor’s note.—A 
facturers have done as 
suggests.) 





SCHAEFER & SHEVLIN 


103-5 William Street GENERAL AGENTS New York, N. Y. 


FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business Phone: John 2312 

















LEWIS & GENDAR, Inc. 


New York City Agents 


Commonwealth Insurance Co. of New York 
Telephones: John 63-64-65 ONE LIBERTY STREET, NEW YORK CITY 


Brooklyn and Suburban Agency 
Northern Asse. Co., Ltd. of Eng. Firemen’s Inc. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Inc. of N. Y. 
Detroit F. & M. Ins. Co. of Mich. Employers’ Lia. Assce. Corp. of London 
145 MONTAGUE STREET, BROOKLYN—NEW YORK 
Telephones: Main 6370-6371-6372 








Authorized Capital $500,000 


Brtroit National Hire 
Insurance Cn. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 
lines of permanence 
AGENCY CONNECTIONS SOLICITED 


iti dcr A 




















Associated Mutual 
Agency Incorporated 


B. J. ALLEY, Manager 
68 William St., New York 





Exceptional Facilities for Writing 
Business Throughout the United States 





























Full War Cover, Explosion, Marine & Fire Insurance and Allied Lines 


FIDELITY -PHENIX FIRE INSURANCE COMPANY 


A Strong American Company Backed by Strong American Assets 








HOME OFFICE 
80 Maiden Lane, New York 








SAN FRANCISCO OFFICE 
Insurance Exchange Bldg. 


HENRY EVANS, President 


CHICAGO OFFICE 
332 So. LaSalle St. 
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| Watchman Evil 


Pamphlet Success 


EIGHTY THOUSAND DISTRIBUTED 
Letters of Endorsement From Manu- 
facturers—Manual For School 
Children 


No work of the National Board has 
taken such firm hold upon manufac- 
turers and other business men, fire 
marshals and fire prevention bureaus 
as the pamphlet on the watchman 
evil. This pamphlet comprises’ ex- 
cerpts from an address by general 
manager of the Board, W. E. Mallalieu, 
ut the fire marshals’ convention in 
New Orleans last ‘November. Its effect 
has been little short of revolutionary, 
particularly as regards the work of in- 
cendiaries. Kighty thousand copies 
bive been distributed and the demand 
is still brisk. If it were not a gift it 
would easily be among the season’s 
“pest sellers.” So good was the ad- 
¢ress considered that the convention 
yoted that a_ sufficient number of 
copies be printed for distribution in 
all channels where it would do the 
most good. 


Work of Joseph Button 


Joseph Button, commissioner of in- 
surance of Virginia and ex-officio fire 
marshal, wrote to a large number of 
manufacturers enclosing a copy of Mr. 
Mallalieu’s address. These are ex- 
cerpts from some of the replies he re 
ceived: 

We have taken this matter up with 
our shop in a vigorous manner for we 
consider the suggestions and recom- 
mendations offered of the best. 

Virginia Bridge & Iron Company, 
Roanoke, Va. 

We agree with you that Mr. Malla 
lieu has offered some very timely sug 
gestions, and we think there is a great 
ccal of truth in what he has said about 
the necessity of employing only a capa 
ble watchman. ‘For our Own part we 
put on on extra watchman at our plant 
just about the time the United States 
ceclared war. 

United Cigarette Machine Co., Inc., 
Lynchburg, Va. 


We have read these extracts with in 
terest and believe that you have done 
wisely in giving a wide circulation to 
the leaflet in question. 

Comas Cigarette Machine Company, 

Salem, Va. 


We are making distribution of these 
extracts among our plants, and assure 
ycu that we are glad to co-operate with 
ycu in this matter to the best of our 
ability. 

The Imperial Tobacco Company, 

Richmond, Va. 


Orders for Large Numbers 

Large numbers of manufacturers and 
cihers have ordered copies of the leaf 
let for distribution. ‘The Employers’ 
Association of Montana ordered 1,500 
copies, the Nebraska Manufacturers’ 
Association 1,500, Ohio Manufacturers’ 
Association 600, the fire marshal of 
Arkansas 500, Minnesota Employers’ 
Association 500, Milwaukee Associa- 
tion of Commerce 3,000, Manufacturers’ 
Association of Connecticut 759, Geor- 
gia Manufacturers’ Association 6590, 
Illinois Manufacturers’ Association 
1500, Kentucky Manufacturers’ Asso- 
Cation 450. 


Manual for School Children 


The Board igs now preparing a fire 
prevention manual for school children. 
It will be a work of 23,000 words, pro- 
fusely illustrated. The dominant idea 
throughout will be fire prevention 
rather than fire fighting and protec- 
tion. 








AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 
AT 


THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 








WADE ROBINSON & CO. , inc. 


MANAGERS 


Merchant Marine House New York City 
South William and Beaver Streets 
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.AS an asset to amy agency, by every test that counts, the 
_ NATIONAL UNION is unquestionably a company whose repre- rN 5 
| sentation good agents should seek. Extending always a full 4 ; 
| measure of co-operation, its facilities and service have givenit ~~ 
| a conspicuous place in 5000 offices throughout the United States. 4} 
| To experienced and properly qualified agents the NATIONAL 4; 
_ UNION can prove its worth in numerous ways. Are you willing 4, 
_ to be convinced of facts already proven to others who have 4) 
| gained satisfaction and profit in a pleasant business relationship? 
Shall we send a Special Agent to discuss the subject with you? oS 
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Urges Greater 
Care in Risks 


CUBUQUE F. & M. FIGURES 
Company Has Made Gains Each Year 
in Assets, Surplus and Reserves 
Since 1883 


In a letter sent to agents this week 
S. F. Weiser, secretary of the Dubuque 
Fire & Marine, of Dubuque, lowa, 
urges them to use greater care during 
1918 in the selection of risks. Mr. 
Weiser says in part: 

“You will observe that while our as 
sets show a considerable increase, our 
gain in net surplus is only nominal 
This conditions was caused not so 
much by reason of a heavier loss ratio 
as on account of the reduced value of 
securities and increased taxation on 
account of the war. 

“It therefore behooves all of us to 
not only continue a careful scrutiny 
of the risks We assume, but likewise 
{to practice economy wherever possi 
bie, in order to avoid a possible re 
verse in these eventful times.” 

The letter accompanied the annual 
Silatement of the Dubuque. The re 
serve for unearned premiums and all 
other liabilities of the Company as of 
December 31, 1917, was $1,420,232 and 
the net surplus $517,582. The capital 
of the Dubuque is $200 000 

Each year since 1883, when the gur- 
rus to policyholders was $102,915, the 
Dubuque has made consistent gains in 
assets, surplus and reserves. 


NEUTRAL LICENSES 
Twenty-Eight Companies of Countries 
not at War Permitted to 
Continue Business 


The Secretary of the Treasury has 
announced that under the President's 
order of December 7, licenses to continue 
business have been issued to all French 
and English companies doing business 
in the United States and to the follow 
ing companies incorporated under the 
laws of other foreign countries 

Spanish-American Union Insurance 
(‘c.; National Insurance Co.: Skandina 
via Reinsurance Co., Ltd.; Nederland 
Limited Liability Life Insurance Co.; 
Nippon Fire Insurance Co., Ltd.; Tokio 
Marine Insurance Co., Ltd.: Christiania 
General Insurance Co., Ltd.; Norske 
Lloyd Insurance Co., Ltd.; Norwegian 
Assurance Union, Ltd.; Scandinavian 
American Assurance Corp., Ltd.; Union 
& Phenix Espagnol Insurance Co.; Skan 
dia Insurance Co.; Svea Fire & Life In 
surance Co., Ltd.; Baloise Fire Insur 
ance Co.; Swiss Reinsurance Co.; Switz 
erland General Insurance Co.; First Rus 


sian Insurance Co.; Jakor Insurance 
(‘o.; Moscow Fire Insurance Co.; North 
ern Insurance Co.: Rossia Insurances 


Co.; Russian Re-Insurance Co.; Sala 
mandra Insurance Co.; Second Russian 
Insurance Co.; Warsaw Fire Insuranc: 
(o.; Norwegian Globe Insurance Co 
Lid. 

A protest has been made to Washing 
ton by the National Defense Society 


COMPANIES GETTING EXTENSIONS 

An unusually large number of com 
panies are obtaining extensions of time 
for filing their statements This is ne 
cessary because of the unusual diffi 
culties attending that work this year, 
caused by shortage of help, and the in 
experience of many new men in the 
accounting departments, 


REVIVAL OF EXPLOSION 
During the last six weeks there has 
been a marked revival in the demand 
for explosion and full war risk covers 
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Tourist Floater 
(Continued from page 1) 
graphic apparatus and supplies, toys and 
games, sportsmen’s implements, toilet 
articles, baby carriages, canes, parasols, 
umbrellas, clocks, watches, jewelry, 
trunks, suit cases, bags and other re 
ceptacles of travel; the property of the 
assured or any member of the assured’s 
household, excluding employes, board- 
ers and guests; but this policy shall not 
cover household furniture, conveyances 
and their appurtenances, salesmen’s 
samples, merchandise for sale or exhibi- 
tion, theatrical wardrobe, theatrical 
properties and appurtenances, accounts, 
bills, currency, deeds, evidence of debt, 
moneys, notes, securities nor property 

specifically or otherwise insured: 

(2) This policy covers wherever the 
property may be within and/or in tran- 
sit between the United States, including 
its possessions, Canada, Bahama Islands 
West Indies, Bermuda, United Kingdom 
of Great- Britain and Ireland—(at this 
puint companies may provide for world- 
wide coverage, if not it may be pro- 
vided by endorsement) except in the 
permanent residence of the assured, or 
in storage, or in any place where the as- 
sured or any member of the assured’s 
household ordinarily keeps. an automo- 
bile. 

The Policy Insures: 

(3) Against any and all risks and 
perils (except as hereinafter provided), 
of fire, lightning, cyclone, tornado, flood 
(m@fiming rising waters), navigation and 
tranm@portation; theft, pilferage and lai- 
ceny, provided the assured shall prompt- 
ly Wotify the local police authorities on 
discovery of Joss; but this policy does 
not cover against theft, pilferage or lar- 
ceny of furs, musical and scientific in- 
struments, jewelry, plate and plated 
ware, clocks, watches or similar valu- 
ables for an amount exceeding: 
2r per cent. of the amount of this pol- 

icy if written for $1,000 or less; 


30 per cent.....if for more than $1,000; 
35, per cent.....if for more than 2,000; 
40 per cent.....if for more than 3,000; 
50 per cent.....if for more than 4,000; 
62% per cent...if for more than 5,000; 
75 per cent.....if for more than 10,000 


This Policy Does not Insure: 

(4) Against loss by theft, pilferage 
or larceny of robes, coats, hats, caps, 
gloves, leggins, boots, goggles, chauf- 
feur’s livery or automobile accessories, 
while in or on any automobile, or while 
in any garage or in any other building 
used for the housing of automobiles. 

(5) Against loss from breakage un- 
less caused by fire, lightning, collision 
or derailment of the conveyance while 
on land or unless caused by the vessel, 
craft or lighter being stranded, sunk, 
burnt or in collision while waterborne. 

(6) Against loss by delay, inherent de- 
fect of the property, improper or insuf- 
ficient packing or address. 

(7) Against loss or damage arising 
from riot, civil commotion, capture, 
seizure, or detention, or from any at- 
tempt thereat or the consequences there- 
of, or the direct or remote consequence 
of any hostilities, arising from the acts 
of any government, people or persons 
whatsoever (ordinary piracy excepted) 
whether on account of any illicit or pro- 
hibited trade, or any trade in articles 
contraband of war, or the violation of 
any port regulation or otherwise. Also 
free from loss or damage resulting from 
measures or operations incident to war, 
whether before or after the declaration 
thereof. 

Misrepresentation and Fraud 

(8) This entire policy shall be void 
if the assured has concealed or misrep- 
resented any material fact or circum- 
stance concerning this insurance or the 
subject thereof; or in case of any fraud 
or false swearing by the assured touch- 
ing any matter relating to this insur- 
ance or the subject thereof, whether be- 
fore or after a loss. 

Distribution 

(9) It is a condition of this insur- 

ance that in case the property insured 


is in different places, this policy shall 
cover each place, that proportion of the 


whole ami of the policy, that the 
value Of the property, in each place, 
bears to value in all. 

Carriers 


(10) It is a condition of this insur- 
atice that the assured may accept such 
baggage checks and receipts as may be 
issued by carriers without prejudice to 
this insurance, by reason of any limita- 
tion as to the value of baggage as ex- 
pressed or provided in any ticket or 
contract of transportation, and that the 
assured shall not enter into any special 
agreement with the carriers releasing 
them from their common law or statu- 
tory liaBility. This insurance shall be 
void as respects any claim in anywise 
inuring to the benefit of carriers. 

Notice of Loss 

(11) The loss, if any, under this pol- 
icy, shall be immediately reported in 
writing, with full particulars to this 
company or its agents. Failure to file 
proof of loss within three months from 
date of loss invalidates the claim. 

(12) No loss shall be paid hereunder 
if the assured has collected the same 
from others. 

Loss Reinstatement 

(13). Every claim paid hereunder re. 
duces the amount insured by the sum 
so paid, unless the same be reinstated 
by payment of additional premium 
thereon. 

Valuation and Payment of Loss 

(14) This Company shall not be liable 
beyond the actual cash value of the 
property at the time any loss or dam- 
age occurs, and the loss or damage shall 
be ascertained or estimated according to 
such actual cash value with proper de- 
duction for depreciation, however caused. 
and shall in no event exceed what it 
would then cost the assured to repair 
or replace the same with material of 
like kind and quality; said ascertain- 
ment or estimate shall be made by the 
assured and this company, or, if they 
differ, then by appraisers, as hereinafter 
provided; and, the amount of loss or 
damage having been thus determined, 
the sum for which this company is liable 
pursuant to this policy shall be payable 
sixty days after due notice, ascertain- 
ment, estimate, and satisfactory proof 
of the loss have been received by this 
company in accordance with the terms 
of this policy. It shall be optional, how- 
ever, with this Company to take all, or 
any part of the articles at such ascer- 
tained or appraised value and also to 
repair or replace the property lost or 
damaged with other of like kind and 
quality within a reasonable time on giv- 
ing notice within thirty days after re- 
ceipt of the proof herein required, of 
its intention so to do; but there can be 
no abandonment to this company of 
the property described. 


Appraisal 

(15) In the event of disagreement as 
to the amount of loss, the same shall, 
as above provided, be ascertained by 
two competent and disinterested ap- 
praisers, the assured and this Company 
each selecting one, and the two so 
chosen shall first select a competent and 
disinterested umpire; the appraisers to- 
gether shall then estimate and appraise 
the loss, stating separately the sound 
value and damage, and, failing to agree, 


NEW YORK STATE 
TEUTONIA FIRE OF PA. 
GEORGIA HOME OF GA. 


HUMBOLDT FIRE OF PA: 


CAPITAL FIRE OF N.H, 
PERCY B. DUTTON, Manager, ROCHESTER 
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125th Anniversary 
Insurance Company of 


* NORTH AMERICA 


PHILADELPHIA 
ASSETS OVER $23,000,000 

FIRE, MARINE, AUTOMOBILE, Rent, Leasehold, Tornado, Expiosion, 

Use and Occupancy, Sprinkler Leakage, Travelers’ Baggage, Parcel Post 


The Oldest American Stock Insurance Company 





shall submit their differences to the um- 
pire, and the award in writing of any 
two shall determine the amount of such 
loss;. the parties thereto shall pay the 
appraisers respectively selected by them, 
and shall bear equally the expenses of 
the appraisal and umpire. 
Sue and Labor 

(16) In case of loss or damage it shall 
be lawful and necessary for the as- 
sured, their factors, servants and as- 
signs, to sue, labor and travel for, in 
and about the defense, safeguard and 
recovery of the property insured here- 
under, or any part thereof, without pre- 
judice to this insurance; nor shall the 
acts of the assured or this Company, in 
recovering, saving and preserving the 
property insured in case of loss or dam- 
age, be considered a waiver or an ac- 
ceptance of abandonment; to the charges 
whereof, this Company will contribute 
according to the rate and quantity of 
the sum herein insured. 

Subrogation 

(17) In all cases of loss when it shall 
be claimed by this Company that a car- 
rier or any other party is, or may be 
liable, then the assured shall, at the 
request of this Company, or its agents, 
assign and subrogate all their rights and 
claims to this Company to an amount 

(Continued on page 16) 





207th Year 


SUN 


INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 
PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 











BRITISH AMERICA 


ASSURANCE CO. 


Incorporated 1833 


(FIRE AND INLAND MARINE) 


Head Office, Toronto, Canada 
United States Branch 
January 1, 1917 
BE. cescksccctncacsatimesess 
Surplus in United States.... 823,964.59 
Total losses paid in United 
States from 1874 to 1916, 
inclusive 24,669,753.43 
W. R. BROCK, President 
W. B. MEIKLE, Vice-Pres. & Gen. Mgr. 
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and 10% commission to brokers. 
Surplus Line Department. 


Mi} Cedar St. ‘org California St. 
EW Y 





Capacity For Local Agents 


You can use our capacity as your own to take care of additional business 
beyond the capacity of admitted Companies. 


Our capacity is as high as $150,000 on a single risk with immediate binders 
Guaranteed Underwriters. 
Special liberal policies for Baggage Insurance. 


MARSH & MCLENNAN 


Insurance Exchange, Chicago 


biiute * 


ORE DENVER 
Ford Bldg. 17 St. John St. 
DETROI ONTREAL 


THESE OFFICES GIVE YOU THE BEST THERE IS IN INSURANCE SERVICE 


Use our special 


Nicollet Ave. 
INNEAPOLIS 


23 Leadenhall St 
LONDON 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 
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ADEQUATE 
FACILITIES 


ALL LINES 





LOCAL AND GENERAL AGENTS 
325 WALNUT STREET 


PHILADELPHIA, PA. 





SATISFACTION 
SERVICE 











PENNSYLVANIA NEW JERSEY 


ALL LINES 














918 











AOI SRN SHAM Pea: 





February 1, 1918 


THE EASTERN 


UNDERWRITER 


15 





Eastern Marine’s 


Official Changes 


MAKE C. R. EGERT UNDERWRITER 


Appointment by Eastern Marine Under- 
writers, Inc.—Louis Pallay Made 
Assistant Secretary 
About February 15 the Eastern Ma- 
rine Underwriters, Inc., of which 
George A. Evalenko is president, will 
move to permanent quarters at 48-54 
Beaver St. The Eastern Marine Un- 
derwriters, Inc., also announced this 
week the appointment of C. Russell 
Egert as underwriter. Mr. Egert has 
been marine underwriter of the New 
York office of the Automobile Insur- 
ance Co. He was for five years assist- 
ant marine underwriter of the Royal 
Insurance Co. and had also been in the 
underwriting department of the Brit- 
ish & Foreign for a number of years. 
Louis Pallay, who has been with the 
Eastern Marine Underwriters,  Inc., 
since its incorporation, has been made 
assistant secretary of the firm. Wil- 
liam A. Evalenko ig treasurer and 


Henry Sutter, fopmerly.in charge of 


the marine lesses York of- 
fice of the Au Co., 
now has charge of the 1} ment 


ot the Eastern Marine Underwriters, 
Inc. H. F. Shoemaker, also formerly 
with the Automobile Insurance Co., is 
office manager. 

The Eastern Marine Underwriters, 
Inc., are marine managers of the Equi- 
table Underwriters, of New York, and 
aiso for the Eastern (Marine Insurance 
Co., now forming. 


STATE INSURANCE 
Proposition in Virginia to Carry Insur- 
ance on Public Buildings—Senator 
Conrad Describes Plan 
Carrying out a scheme which he has 
for several months been considering, 
Senator George N. Conrad, of Harrison- 
burg, Va., has presented a bill in the 
State Senate which he says enables 
the State to insure public buildings 
at an enormous saving. He has ob- 
tained from the insurance department 
a prepared statement of risks now ex- 
isting, the value of the property, the 
costs of the risks, the losses sustained 
and all else dealing with the matter. 
Asked to make a resume of the meas- 

ure, Senator ‘Conrad said: 

“This plan whereby a State may car- 
ry its own insurance is not an untried 
one. The State of Wisconsin has, for 
fcurteen years carried its insurance on 
public institutions, and for the last five 
years its counties and school districts 
have had the right to write insurance 
through the State Department. During 
the fourteen years of Wisconsin’s ex- 
perience, although three large institu- 
tions burned, there is now a surplus of 
about $50,000 to the credit of the State 
Insurance Fund.” 





HEATING ENDORSEMENTS 

The endorsement departments of the 
companies have been kept busy the last 
few weeks making endorsements per- 
mitting the use of oil and coal stoves 
for heating purposes in all kinds of oc- 
cupancies. 

0. F. LARSEN MAKES CHANGE 

Oscar F. Larsen, for some time coun- 
terman of the New York office of the 
General Accident, started on Tuesday 
in the casualty department of Pendleton 
& Pendleton, Brooklyn agents. 








AUTOMOBILE NEWS 


Mo 





Effective Date Postponed 
New automobile collision and _ prop- 
erty damage forms and rates will be- 
come effective April 1 instead of March 
1, as originally intended. Printing diffi- 
culties are said to be the cause of the 
delay. The executive committee of the 
National Automobile Underwriters Con- 
ference has approved new forms, rules 
and rates for dealers policies. The new 
form is different mainly in that it takes 
care of various methods of reporting 
the cars insured. The local conferences 
now have before them for approval a 
new plan for an independent form of 
cover for taxicab and livery service 
The new dealers forms will be known as 
Monthly Report Form, Pass Book Form, 
$500 Initial Premium (or Inventory 
Value) Form and the Blanket Form. 
+. + a 
Lines Being Re-insured 
Re-insurance has been effected by the 
Commercial Casualty of Newark of the 
joint automobile business, which the 
Fidelity & Deposit did with the Home 
of New York; also the Commercial 
Casualty has taken over the Buffalo of- 
fice, and all business there except plate 
glass. In a circular letter to brokers 
the Fidelity & Deposit has offered to 
cancel pro rata any business they may 
wish to replace. Brokers are offering 
Fidelity & Deposit business in large 
blocks to other offices. The Fidelity & 
Deposit will continue to write fidelity, 
surety and burglary. 
* - + 
United States Casualty Changes 
Richard Lanee, liability department 
manager for the Frankfort General, has 
joined the United States Casualty as 
chief underwriter in its compensation 
and liability department, of which Dr. 
R. S. Keelor is manager. Mr. Lance had 
been with the Frankfort for twenty 
years. Herbert L. Kidder, who has been 
Dr. Keelor’s assistant, becomes manager 
of the accident and health department 
in which he had an extensive ex- 
perience before taking up liability and 
compensation. 
a * + 
Delay Crowds Auto Season 
By postponing the effective date of 
the new automobile rates to April 1 
the changes will come just at the time 
the spring business is reaching its 
height. This is unfortunate, for changes 
in rates, forms and rules always make 
enough trouble anyhow and it has been 
the object of the Conference to com- 
plete its work of revision each year 
before the new season’s rush gets 
fairly under way. However, this year 
is full of surprises and drawbacks and 
the situation must be accepted in good 
grace. Besides, the changes proposed 
are not so radical as to cause the con- 
fusion which has sometimes resulted 
in the past when new regulations went 
into effect. 
Kentucky agents are expecting an 
anti-compact bill in that State and in- 
troduction of legislation which would 
abolish the State Rating Board and the 
Actuarial Bureau. 





Marie F. Raichlen, of Brooklyn, who 
transacted ‘business under the name 
of G. A. F. North & Co., has retired 
from that agency, which is now con- 
ducted by Emma F. North and Leslie 
T. Finkelday under the name of G. A. 
F. North Company. 


COLONIAL INSURANCE AGEN 


54 MAIDEN LANE 


AUTOMOBILE AND ALL FIRI »CA 


“SECOND TO NONI 





"The Leading Fire Insurance Company in America™’ 


ARTNA INSURANCE COMPANY 


Aetna Fire Underwriters Agency 


of Aetna Insurance Co. 


Application For Agencies Invited 











CRITICISED CLAIMS 


In his annual report as chairman of 
the Committee on Losses and Adjust 
ments of the New York Board of Fire 
Underwriters Wallace Reid said in part: 

“We have during the past year re- 
ported sixty-five claims where the evi- 
dence of moral hazard seemed clear. 
Thirty-six of these called for unusual 
investigation and/or compelled litiga- 
tion, the cost of which amounted to $86,- 
009.50, of which amount $39,157.60 was 
paid during the year 1917, representing 
29.34 per cent. of the full expense of 
the year’s adjustments. The resulting 
saving to the companies as compared 
with assured’s claims in these was how- 
ever $274,154.22. We have spent during 
1917 $8,370.58 on criticised claims, ad- 
justments of which are still pending, 
and this amount together with the ex 
pense of the adjustments of the thirty- 
six claims above referred to represents 
35.61 per cent. of the full expense of 
the year’s adjustments.” 


NOW GLOBE, OF PENNSYLVANIA 

The German, of Pittsburgh, has sent 
the following circular to its agents: 

To our agents: As forecast to you 
in our letter under date of December 
10, 1917, the stockholders at a meeting 
held on January 14, 1918, voted to 
change the name of the German Fire 
Insurance Company of the City of Pitts- 
burgh to Globe Insurance Company of 
Pennsylvania, 


Policies and supplies have been or- 
dered and as soon as available we will 
forward them to you. In the meantime 
please continue writing insurance for 
us under the present form as it is need- 
less to say the Company, under the new 
name, will honor all policies and obli 
gations written under the name of the 
German Fire Insurance Company of the 
City of Pittsburgh. 

A. H. ECKERT, Secretary. 








An anti-rebate bill has been intro 
duced in Albany, New York. It affects 
employes of an insured. 








THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 


E. §S. Ae, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
roo WILLIAM STREET, NEW YORK 

















GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 





ORGANIZED 1859 
STATEMENT, JANUARY 1, 1917 


Cash Capital ....... $1,000,000.00 
DE Gib astanenea se 8,553,704.22 
Liabilities .......... 4,222,485.60 
Net Surplus ........ 8,331,218.62 
Surplus for Policy 

Ew winch niente 4,331,218.62 


HEAD OFFICE 
Cor. William and Cedar Streets 


















London 


Five Insurance Co. Ltd. 


- : | 
Lancashire | 














| 
OF LIVERPOOL, ENGLAND. : 











Cash Capital .......... 
Net Surplus 
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JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 





Firemen’s Insurance Co., Newark, N. J. 


January 1, 1917 

suis Oke ede $1,250,000.00 
coc ccccee s ohay4hO,S2eea0 
SURPLUS TO POLICYHOLDERS... .$3,699,322.25 


DANIEL H. DUNHAM, President 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 
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Refute “Kaiser 


Wins War” Talk 


MARINE CLUB’S BIG DINNER 


One Army Officer’s Pessimism Gets 
Rise Out of Other Speakers— 
Much Enthusiasm 


The Marine Insurance Club of New 
York, which is giving the Casualty & 
Surety Club a race for supremacy in 
entertaining dinners, filled the great 
banquet hall of the Hotel Biltmore on 
Wednesday night at its second banquet, 

The attendance was almost a whio's 
who in marine insurance, Even a 
sprinkling of fire insurance men was 
noticed, including C. 8B. G. Gaillard, 
assistant U. S. manager of the Urbaine. 
The banquet was a rapid fire affair with 
speakers ranging from army Officers 
to mere congressmen, D. Roger Eng 
lur, president of the club, being toast 
niaster. 

The first speaker, Capt. A. L. Boyce, 
of the army, started the fireworks by 
saying that the Kaiser had won the 
war. The Captain, who was telling of 
the horrors of Halifax, which explosion 
he attributed to agents of Germany 
had declared that Americans were too 
snug and contented; that they did not 
realize the situation; that they thought 
rew that we are in it the Germans 
will speedily give up the fight. 

“But,” he said sharply, “while we 
are jollying ourselves and thinking how 
wonderful we are, those G d 8 
b—s have gone and won the war.” 

“That's not true,” shouted a man 
in the back of the hall to a salyo of 
hand-clapping. 

From that time on Captain Boyce 
Was a target for the other speakers, 
the first to answer his assertion be 
ing Walter W. Price, who traces cot 
ton and other products for the under 
writers. Mr. Price declared that any 
one who thought Americans were 
asleep in this crisis were very much 
wistaken. The:>next man to take a 
shot at Captain Boyce was Lieut. G. 
J. Shirres, of the Canadian army, who 
described a trench raid in graphic lan 
fuage from personal experience. 

By the time the next speaker, Con 
gressman John J. Fitzgerald, got to 
his feet Captain Boyce had disappeared. 
Just where he obtained his inside in 
formation about the Germans winning 
the war was not disclosed, but proba- 
bly he picked it up on a copy of ‘Sim 
plicissimus,” the Munich Puck. 

Anyway, it was an evening to be re- 
membered, and-the excellence of the 
speaking and musical program and of 
the menu disclosed one of the secrets 
for the great success of the ‘Marine 
Club, which is growing faster than the 
bank roll of a shoe manufacturer. 


Hartford Appoints 
Three New Specials 


IN MARINE AND TRANSPORTATION 
S. D. Sarley, in Pennslyvania; G. C. 
Perrins, New England; W. O. 
Roberts, New York, and 
New Jersey 


The Hartford Fire Insurance Com- 
pany has appointed three new special 
agents in its marine and transportation 
department. They are §. D. Sarley, 
George C. Perrins and Walter O. Rob- 
erts. Mr. Sarley will have Pennsylvania. 
For two years he has been in that 
State as special agent for the fire branch 
of the business. He began with the 
electrical inspection department of the 


Underwriters’ Association of the Mid-- 


dle Department, and was also acting 
district secretary of the Underwriters’ 
Office at Baltimore. 


Mr. Perrins’ Career 


Mr. Perrins, whose field will cover 
New England, began with the loss de- 
partment of the National Union; and 
then became a daily report examiner 
for the Scottish Union & National. He 
joined the Hartford in 1912, as exam- 
iner of daily reports from Cuba and 
Porto Rico. In 1915 he had added to 
his duties Maryland, Delaware, District 
ol! Columbia, Southern New Jersey and 
Arkansas. 


Mr. Roberts’ Career 


Mr. Roberts, who will cover New 
York and New Jersey, began in a lo- 
cal agency in Brockport, N. Y. Then 
he became an inspector in the North- 
west for the St. Paul F. & M. Later 
he went with the Rochester, N. Y., 
board and with the Underwriters Asso 
ciation of New York State. 'He became 
later a daily report examiner for the 
Citizens of St. Louis. 


INS. CO. OF N. A. TOURIST 


Rates Advanced in Both Territorial 
Classifications—Brokerage Com- 
mission Fifteen Per Cent. 

The Insurance Company of North 
America’s rates on the broad form tour- 
ist policy, including pilferage, will be 
increased on February 1st, on territorial 
limits A, which covers within and be- 
tween the United States, including. its 
possessions and Canada, Bahama Isl- 
ands, West Indies, Bermuda Islands, 
United Kingdom of Great Britain and 
Ireland, to 2% per cent. for amounts 
up to and including $2,500, each addi- 
tional $100 to be charged for at the 
rate of 1% per cent.; viz.: On a policy 
of $5,000, the premium would be $100. 
For territorial limits B, which cover 
world-wide, charge 50 per cent. addi- 
tional premium over territorial limits 
A, viz: On a policy of $5,000, the pre- 

mium would be $150. 

Brokers’ commissions in New York 
City will be 15 per cent. 
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New Tourist Policy 
and New Rates 


(Continued from page 14) 


not exceeding the sum paid by this 
Company, and permit suit to be brought 
in the assured’s name, but at this Com- 
pany’s expense, and the assured ex- 
pressly agrees to render all reasonable 
assistance in the prosecution of said 
suit or suits. 
Suit Against Company 

(18) No suit or action on this policy 
for the recovery of any claim shall be 
sustainable in any court of law or equity 
unless the assured shall have fully com- 
plied with all the foregoing require 
ments, nor unless commenced within 
twelve months next after the happening 
of the loss, provided that where such 
limitation of time is prohibited by the 
laws of the State wherein this policy 
is issued, then and in that event no suit 
or action under this policy shall be sus- 
tainable unless commenced within the 
shortest limitation permitted under the 
laws of such State. 

Agent 

(19) No person shall be deemed an 
agent of this Company unless specifically 
authorized in writing by this Company. 


Cancellation and Minimum Premium 

(20) This policy shall be cancelled at 
any time at the request of the assured; 
or by the Company by giving five (5) 
days written notice of such cancellation. 
If this policy shall be cancelled, or be 
come void or cease, the premium having 
been actually paid, the unearned portion 
shall be returned on surrender of this 
policy, this Company retaining the cus- 
tcmary short rate; except that when 
this policy is cancelled by this Company 
by giving notice it shall retain only the 
pro rata premium, but in the former 
case this Company is to retain not less 
than $.... which is hereby declared to 
be the minimum premium for this pol- 
icy. Registered notice of cancellation 
sent to the assured at the address stated 
herein shall be deemed a sufficient com- 
pliance with the conditions of this clause 
on the part of this Company. 

(21) This policy is made and accepted 
subject to the foregoing stipulations and 
conditions, which are hereby specially 
referred to and made a part of this pol- 
icy, together with such other provisions, 
agreements or conditions as may be en- 
dorsed hereon or added hereto; and no 


ORR & CO. TAKE MORE SPACE 
Now Occupy two Entire Floors of Equi- 
table Trust Building—Bonus 
to Employes 


O. G. Orr & Co., Inc., last week an 
nounced another bonus to its employes 
of one month’s salary. This makes 
four such bonuses which O. G. Orr & 
Co., Inc., have made in the past year. 

O. G. Orr & Co., Inc., has also taken 
over the entire fourteenth floor of the 
Equitable Trust Co. Building, in which 
the office hag occupied the whole 
thirteenth floor since its organization 
in conjunction with this move, several 
cther changes have been effected. A 
room has been reserved on the four 
teenth floor in which conferences be 
tween the department heads are held 
and in which underwriters and mem 
bers of the firm lunch each day to 
gain more time in discussion of office 
tcpics. Forty of the employes of the 
underwriting department have enrolled 
in the New York University course on 
marine insurance which is being con 
ducted under the. tutelage of W. D. 
Winter, of the Atlantic Mutual, the 
tuition fees being paid by O. G. Orr & 
Co., Ine. 


P.-W.’"S MARINE FIGURES 
The marine premiums of the Provi 
dence-Washington for 1917 were $2, 
128,416.08 and the paid losses on this 
business $1,201,017.28. 


CHRISTIANIA GENERAL LICENSED 

The Christiania General of Norway, 
has been licensed in New York. The 
company must now obtain a license from 
the Federal authorities. J. M. Wenn 
strom of the Svea is United States man 
ager. The company will write fire re 
insurance. 


officer, agent or other representative of 
this Company shall have power to waive 
or be deemed to have waived any pro- 
vision or condition of this policy unless 
such waiver, if any, shall be written 
upon or attached hereto, nor shall any 
privilege or permission affecting the in 
surance under this policy exist or be 
claimed by the assured unless so writ 
ten or attached. 














CASUALTY COMPANY 


JONES, LAUNT & BARRETT, Inc., GENERAL AGENTS 


CAPITAL FIRE INSURANCE COMPANY of CAL. 
CHICAGO BONDING & INSURANCE COMPANY 
GREAT EASTERN 
THAMES & MERSEY MARINE INSURANCE CO., Ltd. 
SECURITY MUTUAL FIRE INSURANCE CO. of MINN. 


HEAD OFFICES: 411-13 Walnut Street, PHILADELPHIA 


BOSTON 
NEW YORK 
LONDON 

CHICAGO 


ALTIMORE States. 


NEW YORK OFFICE: 95 William Street, NEW YORK CITY 


We are strictly an Agency Office, and can offer 
| service and facilities anywhere in the United 














1918 





jui- 











February 1, 1918 


THE EASTERN 


UNDERWRITER 


17 








————————_—_—_—_—_—_—_—_—_—_—_—_——— 





CASUALTY AND SURETY NEWS 
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Should Know One’s 
Right to Exist 


PROPER STUDY FOR FIELDMEN 





State Insurance Idea Still Smoulder- 
ing in Many Legislative 
Committees 


It is to be hoped that the State health 
insurance idea will meet with the same 
chilly reception in other States as it 
did in Massachusetts where the legis- 
lative investigating committee reported 
adversely upon the pet scheme of Gov- 
ernor McCall. This does not mean that 
the danger is over; it merely signifies 
that one tentacle of the octopus has been 
bruised and is numbed for the time 
being. 

Just now there is no better study for 
insurance men, particularly those sell 
ing health and accident lines, than this 
subject of State insurance. And such 
study is more than ever necessary in 
those States which, like Massachusetts, 
have appointed legislative committees 
to investigate this subjéct and report 
their findings. Upon their reports will 
largely depend the action of future leg- 
islatures in framing laws which may 
put private insurance out of the run 
ning. 

Must Argue One’s Case 

It has been shown time and again 
that the public, including professional 
men of studious mind and public spirit, 
know little or nothing of this State 
health insurance propaganda. This is 
true also of the mass of that large body 
known as Labor. But it won’t do for 
the insurance man to display this ignor 
ance of a subject which so vitally con 
cerns him. How many of the thou- 
sands of insurance men are today able 
to put up a really good argument against 
State insurance, based upon sound prin- 
ciples and convincing facts? Every 
man knows that he does not wish his 
business taken away from him nor his 
taxes increased to oil a gigantic po- 
litical mechanism, but unless he can 
satisfactorily explain to the other fel- 
low why this thing is bad for all of 
us, it will be taken for granted that his 
position is not tenable and that he has 
no good argument against it. There- 
fore study the State insurance problem, 
its aims, its possibilities and its fail 
ures. 

What Is Being Done 

Through the activities of the Amer 
ican Association for Labor Legislation 
commissions have been appointed in 
nine States to investigate this subject. 
In California the scope of the investi- 
gation is social insurance. In that State 
there is no State tax on real or per- 
sonal property but William G. Curtis, 
president of the National Casualty, De- 
troit, has shown that under social in 
surance a tax of $6,700,000 would be ne 
cessary. 

In Connecticut the legislative com- 

(Continued on page 18) 











Five New Directors 


of U.S. F. & G. 


ANNUAL REPORT OF J. R. BLAND 





Sthiort Review of Company’s Statement 
—Old Officers of Company 
Re-Elected 
With the view to adding many men 
prominent in business life in all sec 
tions of the country to the directorate, 
the United States Fidelity & Guaranty 
Company has increased the board of 
directors from 30 to 60 members. The 
plan to enlarge the board was approved 
by stockholders of the company at their 
annual meeting held in this city on 
Tuesday last. Five new directors were 
elected, and others will be named fron 
time to time. Following the stock 
holders’ meeting, the newly-elected board 
met and re-elected President John R. 
Bland and other officers of the company 
Several new vice-president and an as 
sistant secretary were also chosen. 

Review of Company’s Statement 


President Bland submitted his annuai 
report at the meeting of stockholders, 
showing that the company had _ the 
greatest year in its entire history in 
1917. Total premiums for the twelve 
months were $14,390,158.36, or $3,761, 
810.71 more ‘than for the previous 
twelve months. Net income, after pay 
ing all losses and expenses, totaled $3, 
493,864.21 for the year. Actual invest 
ments in stocks and bonds as of De 
cember 31, 1917, amounted to $10,718, 
015.41, while the company’s cash in bank 
and in depositories aggregated $2,101, 
463.12. The president explained that 
the company’s resources have grown 
from $7,481,473 in 1912 to $16,789,366.87 
in 1917, or an increase of $9,307,893 in 
the five-year period. ‘The surplus in 
creased from $2,232,433.66 on December 
31, 1916, to $2,438,439.08 at the close of 
business December 31, 1917. The year’s 
loss ratio was 41.4 per cent., and the ex 
pense ratio 38 per cent. 

The new directors added to the board 
are Charles A. Hinsch, president of the 
Fifth-Third National Bank, Cincinnati 
and president of the American Bankers 
Association; Hon. Fred. Nicholls, Mont 
real, Canada, president of the Canadian 
General Electric Company, Wildham H 
McCord, Omaha, Neb., president of the 
MecCord-Brady Company, Charles k. Tay 
lor, president of the Wilmington Savings 
and Trust Company, Wilmington, N. C.; 
Martin J. Kohn, of Kohn & Pollock, pub 
lishers, of Baltimore, and S MckKennan 
president Union Bank and Trust Com 
pany, Helena, Mont. 

Sidney Hall, Hubard Pearce Ringgold, 
T. Hartley Marshall and Herbert L 
Price were elected vice-presidents of the 
United States Fidelity and Joseph W 
Bristor, assistant secretary. 


Limited Sickness 
Policy Dropped 
ACTION BY STANDARD ACCIDENT 


Difficulty in Explaining Form so as to 
Avoid Controversy the 
Reason 


Beginning February 1 the Standard 
Accident of Detroit will cease issuing 
its limited sickness policy. In regard to 
this decision the Standard says that a 
limited sickness policy has never been 
a favorite with it. It seems to be be 
yond human power to so explain these 
forms that trouble may be avoided at 
the time of claim. There is no doubt 
about the money value of the protection 
granted, but what it does is lost and 
gone when the claim department finds 
it necessary to call attention to what 
the policy does not. More harm to the 
business in general and to the agent 
and the company is the result than can 
be overcome in many days’ work. There 
is but one cure for the condition, and 
we have decided to apply that, by taking 
off the policy referred to above. 

Some Forms Continued 

The sickness features of the following 
policies are also in the same class, but 
these policies will not be withdrawn at 
once. Accumulated accident and lim 
ited sickness policy—standard accident 
end limited sickness policy—sterling 
uccident and limited sickness policy. 

These policies will not be issued here 
after to any risk over fifty years. 
Those persons having procured policies 
before reaching age fifty will be con 
tinued by renewal up to age sixty. An 
additional premium of $2 per five dol 
lars of weekly indemnity will be 
charged after the assured reaches age 
fifty. 


ANOTHER TAX SCHEME 


Compensation Companies in New Jer. 
sey May Pay for Negro 


Welfare 
Insurance companies writing work 
men’s compensation in New Jersey 


would be required to pay to the State 
$400 for each employe who died with 
out leaving dependents, under the pro 
visions of an act introduced in the Sen 
ate It has been estimated that one 
hundred workers die annually with no 
one to claim the compensation under 
the State law. This return of approx 
imately $40,000 would be utilized in 
covering the expense of the proposed de 
partment in the labor office for negro 
welfare and the handling of compensa 
tion cases. 


Commercial Casualty of Newark, N 
J., now at 92 William Street, New York, 
has leased the four story building 128 
William Street. The property will be 
altered for the exclusive use of the com 
pany. 


The Globe Indemnity this week start 
ed the issuance of a new form of ac 
cident and health policy. The policy is 
known as the “Extra Special Policy” 
and provides unlevel insurance. Spe 
cial rates for this policy have also been 
rut into effect. 


Risk in Writing 
Foreign Bonds 


DEMAND LIKELY TO INCREASE 


Companies Generally Reluctant to Be- 
come Surety for Foreign 
Principals 


In view of the increasing interest 
being taken by American firms in for 
eign mercantile business, the following 
views of the Fidelity & Casualty Com 
pany on foreign surety bonds are of 
timely interest: 

The Department of 
Washington has shown highly commend 
able zeal in helping American manu- 
facturers to increase their export busi 
ness. We judge that somebody com- 
plained to the Department about the 
unwillingness of surety companies to 
issue fidelity bonds upon principals lo 
cated in foreign countries, or perhaps 
about the premiums charged for such 
bonds, because we received a letter from 
the Department, apparently a round 
robin communication, asking for infor 
mation as to our practice in that matter. 
As agents sometimes submit similar in 
quiries, it may be worth while to re 
produce here our answer to the De 
partment. 

Supervision Lacking 

For reasons that seem to us quite 
understandable surety companies regard 
as exceptionally hazardous bonds con 
ditioned for the honesty and right con 
duct of persons employed by domestic 
concerns but located in foreign coun 
tries. Without attempting to state these 
reasons in full, we outline them briefly 
as follows: 

1. Usually such foreign employes are 
necessarily entrusted with high author 
ity and wide discretionary powers 
with very much more authority than 
would be given to employes of similar 
rank located in the United States and 
thus within easy reach of the home of 
fice of the employer. 

2. Branch-office managers and trav 
eling salesmen (the class of employes 
mentioned by you) located in this coun 
try are all the time under considerable 
supervision on the part of the home 
office of the employer, making frequent 
reports thereto, and occasionally visit 
ing the home office or otherwise meet 
ing their superior executives; but no 
such safeguarding supervision is prac 
ticable in the case of foreign employes. 


Commerce at 


Unsatisfactory Features 

3. While the underlying extrinsic con 
ditions of foreign risks are thus in two 
very important respects highly unfav 
orable, from the bonding company’s 
point of view, as compared with similar 
domestic risks, the conditions on the 
ubjective side are likewise as a rule 
decidedly unsatisfactory in the case of 
foreign risks as follows: 

a. Frequently the persons whose hon 
esty is to be guaranteed are foreigners 
about whose characters and careers it 
is very difficult, if not impossible, for 
the surety company to obtain full and 
satisfactory information. 

b. If the bonded persons are not for 


(Continued on page 18) 
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After Ambulance Chasers 


Important amendments to the New 
Jersey “death act”’—the statute under 
which relatives of a_ person killed 
through the neglect of another may 


collect damages—-are proposed in a se 
ries of four bills which have been in 
troduced in the Assembly. The im 
mediate object of the measures is to 
require that plaintiffs, resident in that 
State shall have the right to bring 
suits only within New Jersey. 

At present actions may be instituted 
in other States, wherever the plaintiff 
can serve the defendant or responsible 
agents of a corporation, or wherever 
tre defendant party may have property 
which can be attached. 

Recovery of damages for the death 
cf a person is purely a statutory right, 
existing in New Jersey by enactment 
since 1848. In view of the opportunity 
to bring actions in almost any place, 
odvantage hag been taken to impose 
hardships on them by bringing suits 
for accidents within the State at in 
convenient places outside, or in places 
where the plaintiff's lawyer assumes 
he may have a better chance to mulct 
the defendant. 

One result of this broad policy has 
been to facilitate the work of what is 
known in the legal profession as “am- 
bulance chasers.” It is alleged that 
since last winter, when legislation was 
passed in New York prohibiting any 
lawyer from soliciting business, “am- 
tulance chasers” have been more ac 
tive in New Jersey. 

* * * 


New Liability Rates Effective 


Saturday, January 26, the new own- 
er, landlord and tenant liability rates 
became effective in Manhattan. This 
is easily one of the most constructive 
pieces of work recently done by the 
liability companies working through 
committees, the ‘Casualty Insurance 
Exchange and the Insurance Depart 
ment. The plan was explained in The 
Eastern Underwriter two weeks ago, 
The rates run from five cents to one 
dollar per hundred square feet of area 


and from five cents to seventy cents 
per linear foot of frontage. They ap- 
iy on renewals as of March 1. The 


premiums indicate an_ in- 
232 per -cent. 
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projected 
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Affects Mutual Auto Companies 

A bill introduced in New York would 
provide that mutual automobile cas 
ualty companies may not continue writ- 
ing if at any time after six months 
from date of authorization the num- 
ber of members falls below 1,000, the 
number of cars below 1,500 or the pre- 
mium cost falls below $50,000. 

* * a7 


Complete Treatise on Rating 


About February 15 the 
Workmen's Compensation Service Bu- 
reau will issue what is no doubt the 
rmcst complete treatise on compensa- 
sation rates. Its title is: “Report of 
the Work of the Augmented Standing 
Committee on Workmen’s Compensa- 
tion Insurance Rates, 1917, Together 
with a Brief Account of the History 
and Theory of the Making of Work- 
men’s Compensation Insurance Rates.” 
This pamphlet 
hundred pages 
with the 


Jational 


will comprise some two 
and will deal not only 
1917 manual re- 


work of the 








the 
com- 
present. It 
the bureau 
been fixed, 
fifty cents 


vision, but also, in general, with 
history and theory of workmen’s 
pensation rates, past and 
‘an then be obtained from 
et a price which has not 
put which will not exceed 
per copy. 


* a aK 
Sleighing in William Street 


It is many days since the big men 
of New York drove down town from 
Greenwich and Chelsea villages in 
their sleighs. In fact a stylish sleigh- 
ing outfit has long been much of a 
curiosity in lower Manhattan. So it is 
sniall wonder that a crowd gathered 
when Edward Griffith of E. KE. Clapp 
& Co., appeared in William Street last 
week with a spick and span red cut- 
ter and a spirited horse of about fifteen 
hunds and was whisked away by a 
driver in livery. 

” A a 


With Globe Indemnity 


Frank EK. Seymour, Jr., has become 
casualty manager for R. L. Wood & 
Co., Buffalo, general agents for the 
Giobe Indemnity. Mr. Seymour was 
resident manager at Buffalo for the 
Widelity & Deposit. The Globe has 
also attached Nagley & Johnson, of 
Milwaukee, formerly of the Fidelity & 
Deposit staff. Likewise Neare, Gibbs 
& Lent, of Cincinnati. 


* *” * 


Territorial Limits Placed 


Kivery policy and every renewal of 
the Standard Accident of Detroit will 
hereafter bear this endorsement: 

“It is understood and agreed that this 
policy covers injuries received only with- 
in the limits of Continental United 
States. Anything in the policy to the 
contrary notwithstanding.” 

The use of the endorsement is sub- 
ject to approval by the various insur- 
ance departments. 


Against Liability Companies 


A bill has been introduced in Massa- 
chusetts which would, oust liability 
companies from the compensation field 
and create monopolistic State insur- 
ance, A comission to investigate 
the operation of present compensation 
iaws is also asked for. 


—7 





State Fund Need not Pay 
Under a decision by the Attorney Gen- 


eral, Pennsylvania’s Workimen’s Insur- 
ance Fund is not liable for an income 
tax provided by the Acts of Congress 


of 1916 and 1917, nor for the war in- 
come tax, the war excess profits tax or 


the war tax on insurance carried by 
the Act of October 3, 1917. The ruling 
has also been made that no duty is 


imposed on the board to make any re. 


turn. This position was announced in 
a decision which holds that purely 
Slate matters are non-taxable. 

+ ” a 


No Fee for Boiler Inspector 


In an opinion of the Department of 
Labor and Industry, of Pennsylvania, 
the deputy attorney general holds that 
while the law fixes no fee for the serv- 
ices of a boiler inspector the commis- 
sioner would be justified in revoking 
the commission of an inspector guilty 
of making unreasonable charges. 

* * + 


$30,000 on One Claim 

On a death and dismemberment pol- 
icy the Standard Accident of Detroit 
recently paid a Chicago banker $30,159 
for the loss of a hand and a foot. The 
assured was hurt alighting from a train 
in motion. 

7” * * 


Joins Aetna Companies 


W. H. Nichols, formerly general 
agent at Cleveland for the Fidelity & 
Deposit, has joined the staff of the 


Aetna companies and will probably be 
stationed in Ohio. 
+ 7 ca 


At Last! A. Victor Hansen 

A. Victor Hansen is to be married. 
The genial superintendent of the Mas- 
sachusetts Bonding’s personal accident 
department in New York has become 
engaged to Miss Grace Crowder of the 
Bushwick section of Brooklyn, who is 
now in the Aetna office. Mr. Hansen 
was formerly assistant manager for the 
Aetna. 

ea cs ae 


Book on Woodworking Risks 

“Safety in Woodworking” is the title 
of a new book soon to be issued by the 
National Workmen’s Compensation Ser- 
vice Bureau. It is a decided improve- 
ment on anything of the kind issued 
by the Bureau, as it will be in loose leaf 
form, and all the cuts will be made 
from photographs of machines and safe- 
ty devices in actual operation, instead 
of from drawings illustrating theoreti- 
cal conditions. The work will contain 
about 150 pages. 

* * a 
Reducing Waiting Period 

A compensation bill has been intro- 
duced in Kentucky reducing the wait- 
ing period from two weeks to seven 
days. In Maryland it is proposed to 
climinate the waiting period  alto- 
gether. 
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Do You Know that a 
DIGEST OF WORKMEN’S COMPENSA- 
TION CASES IN THE HIGHER COURTS 


These digests cover every state and territory where 
Workmen’s Compensation Laws are now in effect. 
has been conducted ever since Workmen’s Compensation went into effect 
in each state, and is complete up to date. 
and numerous cross-references are made to parallel cases both in the 
before the Industrial Boards. 
Industrial Board decisions are reported every week. 
Indexed Bound Volumes of THE WEEKLY UNDERWRITER can be 
obtained at $3.50 each containing the back files of these cases. 

Subscription to THE WEEKLY UNDERWRITER is Only Five Dollars Per Annum 
Sample Copies on Request 


The Weekly Wuderwriter 


of each month in THE WEEKLY 
This department 
It is indexed every six months 


FULL TEXTS ALWAYS 
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Foreign Bond Risks 


(Continued from page 17) 


eigners, but are American citizens 
transferred to a foreign post of duty, 
the investigations of their past, offers 
no unusual difficulty, but the subjective 
aspect of the risk ig still relatively un- 
favorable in the fact that a man ig 
more likely to give way to temptation 
when he is located in a far-off foreign 
city, deprived of home ties, and with 
perhaps unusual opportunity and _lei- 
sure for wrongdoing. 
Settlements Dangerous 

1. Finally, in the matter of the settle- 
ment of losses foreign bonds are deemed 
materially more dangerous to surety 
companies than are similar domestic in- 
struments. The precise facts of the 
loss are harder to ascertain; salvage 
even in small amounts is rarely recover- 
able; and the conviction of the default- 
er, however certain his guilt, is usually 
impracticable. We recently, for exam- 
ple, sustained a heavy loss upon a fi- 
delity bond covering a man located in 
Rio de Janeiro, where the circumstances 
were such that if our principal had 
been employed in a similar capacity in 
this country our claim expenses would 
have been vastly less than they were, 
and at the end we should have had the 
satisfaction of knowing that a brazen 
thief, instead of going scot-free, had 
heen suitably punished with resultant 
benefit to the community. However, if 
the man had been located in this coun- 
try, he might not have become a de- 
faulter at all, and certainly could never 
in the world have defrauded his em- 
ployer in the easy and efficient way 
found by him practicable in Brazil. 

General Practices 

While foreign bonds are thus unat- 
tractive to surety companies, it is not 
our understanding that such companies 
refuse absolutely to issue such bonds. 
On the contrary, we suppose that all 
the companies follow our own practice 
in that regard—namely, the practice of 
writing such bonds as a matter of 
course where they are desired by do- 
mestic companies in connection with a 
line of domestic bonds, and sometimes 
as a special matter where they are de- 
sired under other conditions. It is true, 
however, that a much higher rate is 
ordinarily charged for foreign bonds 
than that charged for bonds covering 
domestic principals holding correspond- 
ing posts. Even at the higher rate so 
charged we suppose it to be true that 
hardly any company has ever made any 
money on its foreign bonds. We are 
confident that in our own case the losses 
on such bonds have much exceeded the 
premiums charged. 


In the life insurance 
Government bill just passed Con- 
Furnishes gress provides that 
Argument’ every soldier or sailor 

may take life insur- 


ance at peace rates on the term plan 
of from $1,000 to $10,000. The Govern- 
ment goes a step further however, and 
states that if any soldier or sailor dies 
before this plan of optional insurance 
sces into effect next February, the 
Government will assume that he has 
applied for $4,500. Therefore, we have 
the stamp of our Government on the 
minimum loss entailed upon depend- 
ents who are bereft of those who are 
responsible for their maintenance. 
Surely if the average soldier taken 
from all classes and walks of life rep- 
resents a monetary loss of $4,500 to 
those who are financially interested in 
his life, a prosperous business and pro- 
fessional man can hardly rate himself 
at a lower value. We have here 4 
splendid sales weapon and a means of 
raising the $1,000 and $2,000 purchase 
to a larger amount. 





Experience rating will be the princi- 
pal topic for discussion at committee 
meetings of the National Workmen's 
Compensation Service Bureau _ this 
week. 
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CASUALTY AND SURETY POINTERS 





Nineteen Eighteen will be- necessities, so let 


What the long to the man with a 
Future vision—the ability to real- 
Holds ize that there is a chance 


for him to make his en- 
ergies pay him a profit. The pessimist 
will undoubtedly be able to find grounds 
to excuse his failings just as was the 
case last year, but there is no disputing 
the fact that the immediate future 
helds the biggest possibilities for our 
business that have ever come to it in 
its whole history. Never before since 
accident and health insurance payable 
monthly for the convenience of the 
working classes was first thought of; 
never before at any time, have the in- 
dustrial activities of our country been 
under such terrific pressure. The ranks 
of the nation’s industrial workers have 
been thinned to supply the country’s 
fighting men, but in turn they have 
been more than filled by thousands of 
women, older men, boys, and men here- 
tofore unemployed. The increased de- 
mands on the workers, the continual 
increased expense of living, every factor 
that enters into the problem of living 
in these greatly speeded-up' times 
makes the risk of loss from accidents 
and sickness greater and harder to be 
borne. The man who fully appreciates 
the difficulties to be met and who meets 
the big opportunities with bigger effort 
will be the man of success during nine- 
teen eighteen.—‘The Standard Bulle- 
tin.” 

* * * 


Take it as you would the 


Additional finest tasting and most 
Insurance bracing tonic when an 
Idea apparently welltodo 


man tells you he has all 
the insurance he needs. He is a type 
of one of your best prospects. He has 
heen told the story, by you or another 
agent. He has liked the proposition so 
very well that he has already bought 
some, and—you know as does every 
ene of us that as a matter of real fact 
he has not all that he needs, no matter 
how much he is carrying, because no 
tan in the United States today, out- 
side of possibly some very few of the 
greater multi-millionaires like Morgan 
and Wanamaker, is carrying as much 
life insurance as he needs. Urge with 
with all your expert finesse that life 
insurance in a way insures all of his 
cther investments—his mercantile, his 
real estate, his stock and bond invest- 
ments, every possible investment that 
he could make. Insures him as to 
them in this way, that no matter what 
May happen to them his life insurance 
money is absolutely certain—is the 
«nly non-fluctuating, non-failing invest- 
ment any man can possibly make. 
Therefore, he has not all the life in- 
‘surance that he actually needs until he 
is carrying an amount equal to the 
total of all of his other investments. 
Press hard upon him the cold fact 
that is clear to and appeals to every 
man these days, namely, the all kinds 
of uncertainty and worst harm that 
this war is certain to do to every im- 
‘aginable investment outside of life in- 
‘surance.—‘The Fieldman” 

* * * 


In our zeal to be of ser- 


Calculation vice to our country, we, 
for Year’s however, must not for- 
Needs get that we owe a duty 


‘to those dependent upon 
us; and to keep the wolf from the 
door, it is absolutely necessary to have 
ab income large enough to meet the 
“utgo. So in mapping out our plans 
for the year of Nineteen Hundred and 
Righteen let us include all of our 
legitimate expenses, including our bit 
t Uncle Sam, and estimate the amount 
of labor we have to perform to attain 
the desired end. This calculation will 
‘show us that practically every work- 
dng day will be needed to meet these 


us resolve at this, 
the beginning of the new year, not to 
“put off until tomorrow what should 
and can be done today.” With this 
idea firmly fixed in our minds, we will 
find at the end of the year that we 
heve suceeded far beyond our expec- 
tation, and we can look back and say 
with pride, “Well Done!”—“The Line.” 
* * ca 


Carelessness in wording 


Circular agency advertising is often 
Costs responsible for disagree- 
$21,000 able misunderstandings and 


sometimes it costs. the 
company a stack of money. In regard 
to this the Fidelity & Casualty says: 
“Occasionally we have found an 
agent taking a position in a proposed 
circular that we could not for a mo- 
ment support. He may, for example, 
explicitly state, without qualification, 
“If you will complete and return the 
enclosed application, we will write 
your bond.’ A few classes of license 
bends are written in substantially thaf 
free-and-easy manner, but almost al- 
ways what we should do is to solicit 
an application for the bond, without, 
of course, agreeing to write the bond if 
it be applied for. That the danger of 
trouble implied is not imaginary may 
be understood from the recent experi- 
ence of a certain surety company with 
a large contractor. In reliance, as he 
said, upon the promise of the surety 
company's agent to furnish the neces- 
sary bond, the contractor in question 
submitted a bid upon a large job and 
received the award. When the bond 
was turned down by the home office of 
the surety company the contractor 
was forced finally to have recourse to 
personal sureties, at a cost to him of 
$130,000; and he sued the surety com- 
pany for that amount. The company 
was satisfied that its agent had not in 
fact absolutely agreed to furnish the 
bond, but the circumstances were such 
that the surety company would prob- 
ably have been cast in heavy damages 
if it had permitted the case to go to 
trial; and it comprised the controversy 
with the contractor by paying him $21,- 
000.” 


One’s Right to Exist 
(Continued from page 17) 


mission is empowered to investigate 
health insurance, old age pensions, free 
employment bureaus, hours of labor, 
minimum wage and nine other subjects 

The Illinois Commission is studying 
results of sickness and accidents to em- 
ployes and their families, not covered 
by workmen’s compensation insurance, 
with reference to adequacy of present 
methods of preventing and meeting 
losses therefrom. Also legislative meas- 
ures proposed for preventing and meet- 
ing these losses. Mr. Curtis showed 
that in Illinois compulsory health insur- 
ance would cost $57,600,000; that the 
State tax on real and personal property, 
is $15,000,000, which would have to 
be increased by $12,500,000. 

New Hampshire also has a commis- 
sion ilnvestigating health insurance and 
workmen’s compensation. 

In New Jersey a commission is study- 
ing pension, insurance and annuity sys- 
tems. The total cost of State insur- 
ance there was calculated by Mr. Curtis 
at $28,800,000 a year and the additional 
State taxes would reach $6,200,000. 


Ohio and Pennsylvania 

A commission in Ohio is investigating 
sickness, causes, influence of working 
and living conditions; less to individual 
and the public; adequacy of present 
methods of treatment and meeting loss; 
sickness prevention, health insurance, 
old age and insurance; application of 
health and old age insurance to Ohio 
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W. E. SMALL, President 








PETER EPES, Agency Mgr. 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


_ “DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Race and Reserves to Policyholders........$1,688,506.87 
L 
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E. P. AMERINE, Secretary 
























HOME OFFICE, 








Russell R. Cornell, Vice-Pres. 


RELIABLE AND ENERGETIC AGENTS WANTED 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 






47 CEDAR STREET 


Alonze G. Brooks, Ass’t Sec. 




















HEAD OFFICE 


CHICAGO 








Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 








THE SIGN OF GOOD CASUALTY INSURANCE 





ae. a 4 ae 
Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 








F. J. WALTERS 


Resident Manager 
5S JOHN STREET 


145 Milk St., Boston 
Resident Managers 
New England 
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BUSINESS=BUILDERS 








Massachusetts Bonding 
BOSTON 
Paid-In Capital $1,500,000 





Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 


Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


DEVELOPING 








and Insurance Company 
T. J. FALVEY, President 
Write For Territory 





conditions. According to Mr. Curtis the 
cost of State insurance in Ohio would 


be $48,000,000 and the additional tax 
burden $10,400,000, which is 315 per 
cent. more than it was in 1916. 


In Pennsylvania the scope of the com- 
mission appointed there is equally as 
extensive as that in Ohio. The cost 
there is estimated at $79,200,000 and the 
additional tax burden $16,800,000. 

Wisconsin also has a commission at 
work on the same subject and Mary- 
land has one in prospect. 


Health Bill in Maryland 


Provision for the appointment of a 
commission to study health insurance 
and methods which might be adopted 
to require it of employers and employes 
in Maryland is made in a bill intro 
duced in the House. 

The bill provides that the commission 
be required to report to the Legislature 
of 1920 and fixes membership in the 
body as follows: Two senators, three 
members of the House, one representa- 
tive of labor, one representative of em- 
ployers and one physician. The bill was 
introduced at the instance of Francis 
King Carey, chairman of the health in- 
surance committee of the Federated 
Charities. 


“Generally speaking, the passage of 





The Employers’ Liability 
Assurance Corporation, Ltd, 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 


SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 











a law by the State of Maryland pro- 
viding for compulsory health insurance 
would require all wage-workers earning 
less than a given annual sum to con- 
tribute from their wages part of the 
cost of an insurance premium which 
will provide for weekly payments to the 
employe during illness; adequate med- 
ical and, if necessary, hospital service, 
including medical supplies and perhaps 
maternity benefits for women and fu- 
neral expenses.” 
* 7. . 

A bill before the Maryland legislature 
proposes to abolish the position of coun- 
sel to the State Insurance Department. 
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THROW AWAY THAT CUMBERSOME RATE MANUAL 


Can you find no better use for your time than to spend the best part of 
it turning 362 pages every time you want to quote an automobile rate ? 


Compare the Simplicity of These Rates! 








a 


The “Definite Value” Automobile Policy 


A clearly defined policy protecting an automobile owner—indemnifying for loss by fire, theft, ex- 
plosion and other hazards. 
It is simple in language, and definite in terms—it positively fixes the value of a car, during the life of 
the policy, on a basis determined by the men who made and sold the car. 
In the event of a total loss, it — the amount of fixed value shown in the policy contract, thereby 
avoiding any controversy in settling and paying the loss. 

In the event of a partial loss, it pays for the repair or replacement of all parts, to the full extent of the 
damage. 

Compare the protection and the cost of this policy with other forms of automobile insurance. 


PREMIUM RATES 

















All premiums are based on list price of car. Rates quoted are for each one hundred dollars of list price. 
The rate is not increased on renewal. Freight charges and war tax may be added to amount of insurance. 
Pleasure and Commercial Cars 

Full Cover 
Full Cover Excluding Theft 
Models Listing $2,500 or Over.............0065 $1.00 .80 cents 
Models Listing $1,000 to $2,500............... $1.50 .80 cents 
Models Listing Under $1,000................. $2.00 .80 cents 
Extra Equipment, Including Theft— Extra Equipment Excluding Theft— 
Twice the rate charged for car. Same rate as charged for car. 
Electric Cars—All Models 
.75 cents for fire and theft. 
Collision Insurance Property Damage 
Pirro Pan Pace or damage above twenty-five dollars in Indemnity to extent of one thousand dollars for damage 
(For full cover add thirty-five dollars to all premiums.) done to property of others. 
: gy — Pleasure Cars 
n Cities under one hundred thousand population. tHe, : 
1%% of list price $55.60 telniinem premium In Cities ate sage ae thousand population. 
In Cities over one hundred thousand population. Sa va 
2% of list price 25.00 minimum premium In Cities over one hundred thousand population. 
_ Commercial Cars Fifteen Dollars Premium 
Regardless of size of city. s . : 
2%% of list price $30.00 minimum premium Commercial Cars—Decline property damage. 
TERM POLICIES 
Two Years Insurance—One and three-quarter times annual rate. 
Three Years Insurance—Two and one-half times annual rate. 
Pro rata cancellation allowed on old insurance when new car purchased 
and insured. 
Taxi Cabs, “Jitneys,” Rented, Livery, Second-Hand Cars and Dealers’ Cars 

















| WILL NOT BE INSURED UNDER THIS FORM OF POLICY 
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THIS POLICY IS WRITTEN ONLY BY 


THE NEW BRUNSWICK THE NEW JERSEY 
FIRE INSURANCE CO. INSURANCE COMPANY 


Capital $500,000 Capital $1,000,000 
NEW BRUNSWICK, NEW JERSEY NEWARK, NEW JERSEY 
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